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WATER SYSTEMS OF SOUTH 


HOW THEIR SUPPLY IS SECURED. 
Methods Employed in Six Leading 
Centres—Praise for Cincinnati’s 

Service. 


Following a recent trip through the 
South and Middle West, Robert Hol- 

lingsworth, chief engineer of Camden 
N. J., reported to the water committee 
of the City council as follows: 

“In compliance with your resolution, 
{ have the honor to report that I visit- 
d several ci the water departments 
n the Southern and Middle Western 
country to wit: Savannah, Ga.; At- 
anta, Ga.; Montgomery. Ala.; New Or- 
leans, La.; Memphis, Tenn., and Cincin- 
iati, Ohio. 

“At Savannah I find an artesian sys 
em consisting of fifteen 12-inch wells 
ranging from 300 to 600 feet in depth 
and one 12-inch well, 2,000 feet in depth. 
The consumption of the city was form- 
rly about twelve million gallons daily. 
After the adoption of a system of in- 
ternal inspections and metering the ser- 
vices of the consumption has been 
brought down to nine million gallons 
daily. 

“The water is raised by compressed 
air into one trunk or receiver from 
whence it is pumped directly into the 
city mains. They have in service two 
ten million Gaskill Holly pumps, and 
two cross compounded Corliss engines 
driving the air compressors all of good 
design, but by general appearance 
showing neglect. 

“This city seems to have outgrown 
its supply to such an extent that they 
compelled to draw on their old 
abandoned station about two miles away 
on the borders of the Savannah river, 
and the efficiency gained is much less 
than that of the city of Camden 

“At Atlanta they have the double sys- 
tem of pumpage and a receiving sta- 
tion on the borders of the Chattahoochee 
river about six miles from the city. The 
water is pumped into subsiding basins 
in an elevated location and a high pres- 
sure pumping station on the borders of 
the city pumps it directly into the city 
mains. 

“They have in service at the high 
pressure station three fifteen million- 
gallon Gaskill Holly pumps, the same 
pattern as those used in our department, 
which the city has outgrown and they 
are now installing a thirty million-gallon 
Allis Chalmers vertical, triple expansion 
pumping engine of the very latest de- 
sign, in the extension of the present 
building. 

“In Atlanta everything appears to 
show good management and engineer- 
ing skill. The stations are weil kept 
and every improved method adopted. 
They pump their water twice which 
makes the cost of pumpage more ex- 
pensive than in Camden. 

“At Montgomery I found an artesian 

(Continued on page 12.) 
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CASH CAPITAL. $3,000,000. 
Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
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Say what they will do - ~ Do what they say 
Solicitors of this Company have a broad field of action. 


Contracts Made Direct With The Company 
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A RESOURCEFUL COMMISSIONER 


WANTS FUNDS FOR AN ACTUARY. 


15c. per Copy. 


Basford of South Dakota Asks Compa- 
nies to Pay $15 Per Day for Depart- 
ment Work. 
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the Chief Clerk of this department as 
early as possible.” 
Unfamiliar With Law. 

Section 7, Chapter 58, of the South 
Dakota Law which deals with Standara 
Policy Forms is as follows: 

“No policy of life insurance shall be 
issued or delivered in this State, or be 
issued by a life insurance company Or- 
ganized under the laws of this State, 
until the form of the same has been 
filed with the insurance commissioner; 
and after the insurance commissioner 
shall have notified any company of his 
disapproval of any form, it shall be un- 
lawful for such company to issue any 
policy in the form so disapproved. The 
commissioner’s action shall be subject 
to review by any court of competent 
jurisdiction.” 

It will be noticed that the law makes 
no provision for the employment of an 
Actuary at the rate of $15 per day 
chargeable to companies 

What The Law Says. 

What the law really does say is that 
the commissioner “shall employ by and 
with the advice and consent of the gov- 
ernor, such clerical and other assis- 
tants, etc.” 

The law also states that no person 
employed by the Commissioner or the 
Department shal] charge “any fee or 
charge, or take anything of value in 
payment for any service whatsoever 
authorized by law.” The penalty for a 





violation of this section is removal 
from office. Commissioner Basford may 
not be familiar with the law, which is 


given herewith: 

“Section 5, Chapter 210.—The com- 
missioner of insurance shall have an 
office at the State capital, furnished and 
‘equipped by the State, and shall employ 
by and with the advice and consent of 
the governor, such clerical and other 
assistants as may be necessary for the 
transaction of all business of his de- 
partment. * * * 

Neither the insurance 
nor any one employed by 
-partment shall be directly 
employed by any insur- 
ance company, association or society 
i i 1 this State, or be di- 
rectly or indirectly interested in any 
such insurance company, association or 
society except as a policyholder; nor 
shall they or any of them charge any 
such insurance company, association or 
society. or official or representative 
thereof, any fee or charge, or take any- 
thing of value in payment for any ‘ser- 
vice whatsoever which is not specifical- 
ly authorized by law. The penalty for 
the violation of this section shall be re- 
moval from office. 

Section 9. All money received by the 
ccmmissioner of insurance or by any 
clerk or assistant in the 








insurance de- 
source whatever, 
», not later than the 25th day of 
1 month, paid into the State 
for an ins 





from any 





treas- 





ir urance fund, and shall be 
used for t purpose of defraying the 


expense of the insurance department. 
* * * All expenses of the insurAnce 
department, including salaries, and the 
personal expenses allowed by law of the 








commission or his assistants, shall be 
paid by the State treasurer out of the 
insurance fund. * * * The excess of 
uch urance fund over the amount re- 
quired for the insurance department 
shall be from time to time transferred 


to the general fund. 

Section 11. The commissioner of in- 
surance shall examine and inquire into 
all violations of the insurance laws 01 
this State aid for this purpose shall ex- 
amine the financial conditiens, affairs 
and management of any company doing 
business in this State, whenever such 
examination shall be deemed by him 
necessary, the expense of such examina- 
tion to be borne by the company exam- 
ined 


Will Meet in New Orleans. 


It is stated that the next convention 
of the $100,000 League of The Pruden- 
tial will be held in New Orleans some 
time in February, 1910. Prediction is 


made that membership will be over 200. 


MULCTING INSURANCE COMPANIES. | 


J. H. Schively, Washington State Insur- 
ance Commissioner, Severely Criti- 
cized and Indicted. 


A well posted insurance man of 
Seattle, Wash., noting a reference to 
the indictment and arrest of J. H. 
Schively, insurance commissioner for 
that State on cnaarges of perjury and 
embezzlement said: “The mills of the 
gods grind slowly, but I think he will 
get his just deserts now.” 

Schively is charged with obtaining 
money from insurance companies under 
the guise of examinations, not even 
going to the trouble of making the trip 
a la the well known raids under tae 
Webb McNall regime in Kansas and 
Beehl2r-Merriam of Iowa. He was ar- 
rested at Olympia on the indictment 
for embezzlement returned by a Spo- 
kane jury and upon arrival at the latter 
point was met with an indictment for 
perjury. An idea of the trouble may be 
gleaned from the following statement 
by John D. Atkinson, president of the 
Pioneer Fire Ins. Co. and former At- 
torney-General: 

“I emphatically deny that at any time 1 
advised S. H. Nichols or J. Schively 
to charge a fee in connection with the ex- 
aminations of insurance companies as, I be- 
lieve Mr. Schively stated in his testimony 

“As attorney general I was advisor of every 
State department, and I frequently gave ad 
vice to Mr. Nichols and Mr. Schively, of 
the insurance commission. * * * 

“I remember that about two years ago— 
I do not recall the exact month or day—Mr. 
Nichols and Mr. Schively came to my office 
and talked to me about the matter of ex 
pense in the examination of insurance com- 
panies. They asked me what was to he 
done in a case of examining insurance com 
panies in the East, as I remember it, where 
a number of insurance companies were to 
be examined in different States and the ex 
pense was likely to be from $400 to $800 
in making the trip, where they had not the 
money to advance. They asked if it would 
be possible for the State to advance the 
money, and I told them that there was no 
provision for advancing their expenses from 
State funds. These expense bills were not 
to be paid by the State, but by the insur 
ance companies in accordance with the actu- 
al expenditures. I said that when I went to 
Washington City or elsewhere on otlicial busi 
ness, if I did not have the money in my 
pocket, I borrowed it from the bank, and I 
advised them to do likewise. They asked 
me, I believe, if they could request a rea 
sonable advance payment from the insurance 
companies to obviate the necessity of their 
borrowing money for the trips, I said that 
such action would not under the statute in 
iny opinion, be criminal. I stated that while 
the law was directory for them to make 
examinations and then submit their bills for 
expense, it would not be considered manda- 
tory if they did not have the money to ad 
vance for traveling expenses. So far as hav- 
ing said that they might set ‘fees’ for ex 
umination, to be paid in advance, by conver- 
sation included no specific sum, but the sug 
gestion that, with the consent of the exam 
ined insurance company, they might request 
their expenses in advance, emphasizing the 
point that any such course must be with the 
free and voluntary sanction of the insurance 
company. 

“At no time was I advised or did I know 
that it was the practice of Schively to charge 
« alleged ‘fee’ of $200 upon making an 
, i ion. Other than the legal side of the 
it is a matter to which I paid no 





Systematically Plundered Companies. 

The Post Intelligencer of Seattle, in 
an editorial calls for Schively’s resigna- 
tion, asserting that by his own state- 
ment ne systematically plundered in- 
surance companies. We quote as fol- 
lows: 


By his own statements before the legisla 
tive investigating committee, J. H. Schive- 
ly, state insurance commissioner, has conclu- 
sively shown his total unfitness to admin 
ister the affairs of the insurance department 
of this state 

Schively admits that he systematically 
plundered the insurance companies of this 
State by charging them more than he had 
any legal or moral right to charge them, 
bnt tries to clear himself by saying he did 
simply what Sam Nichols, the secretary of 
State, told him to do, and what Jobn D. At- 
kinson, the attorney general at the time, ad- 
vised that he had a right to do. * * * 

It is about time to put an end to Schively 
and men of his type in this Stete: they dis 
grace and dishonor the puble service, breed 
contempt for law, impair the efficiency of 
government and cause the people generally 
to look upon all public officials with sus 
picion and distrust. Such men must be weed- 
ed out, and they must be weeded out now. 

Schively says he grafted, but split the 
booty with Nichols. Schively should get out of 
office, and the charge against Nichols should 
he probed to the bottom. The smell of graft 
on the records of these men is nauseating, 
and the purging must be swift and certain. 





The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in lifé insurance to-day. 

It is the kind of a policy that has been wanted and it is meeting 
with prompt approval by the public. Already the New Business of 
the Company shows a very large percentage upon this plan. 

It sells to the man who has «all the insurance he wants’’ 
and to the man who ‘never believed in life insurance.’’ 

Active aggressive agents can make more money with less effort 
selling this NEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The «just as good”’ requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical —Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 





Surplus, $860,562 


Admitted Assets Surpius 
1906 ——$1, 226,696 $74,309 
1907 ——$1,001 ,409 $27,775 
1908 — $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 











YOUR PERMANENT SUCCESS 








as a life insurance man will probably be determined 
during the next decade. With increasing prosperity 
more insurance will be written than during any 
previous ten years. The best business will as always 
go to the safest and best companies. That is the kind 
you desire—the kind which is easiest to secure— 
which renews presistently, and assures to you a 
future income. 


By connecting yourself with The Equitable Life 
Assurance Society of the United States, whether as a 
General Agent or a local representative, you lay the 
foundation for a permanent and increasing success, 
dependent solely on your own initiative and ambition. 


3 
Positions in several Eastern States offering fex- 
ceptional opportunities for a large and _ increasing 
business are open to the right parties. ' 


Correspondence invited. Address: 
GEORGE T. WILSON, 2nd Yice-President 
The 


Equitable Life Assurance Society of the. S. 
120 Broadway 
New York City, N. Y. 
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By Henry Moir, Vice-President Actuarial 





EDUCATIONAL SERIES. 


ARTICLE V 
Surrender Values and Extensions.* 


Society of America, Associate Actuary Home Life I e 
Company of New York and author of “ The Life Insurance Primer.” 7 ae 








RESERVES AND SURRENDER OPTIONS. 

When an application for life insurance is made the 
settlement in mind is the natural settlement which 
takes place when a policy matures either by death or 
by the expiry of the endowment term. It is well to 
make this the important feature in soliciting busi- 
ness. 
Surrender values, or, for that matter, to many of the 
other privileges which are contained in policy con- 
tracts. The agent wants to write the application in 
the simplest possible way and with the least expen- 
diture of time and trouble. If the insurance features 
convince the-prospect without reference to other ad- 
vantages, it is best to confine one’s self to these. But 
many applicants raise the question “What will hap- 
pen if I cannot pay my premiums?” It is necessary, 
therefore, to know all about, and be able to talk of 
the benefits which can be secured on discontinuance 
of any policy. 

Reserve Furnishes Surrender Value. 

The main source from which values can be paid to 
discontinuing policyholders is the Reserve; and, in 
order to make this fund a little clearer, we may in- 
troduce here an illustration showing the growth and 
progress of a small insurance fund. Suppose that 
five men each take out a policy for $1,000 at the age 
of 40. Also that it has been decreed that one of them 
will die in ten years; the second in twenty years; 
the third in thirty years; the fourth in forty years, 
and the fifth in forty-three years. Let us see how 
this proposition would work out for the Company. 

The net premium which each has to pay (Am. 3 
per cent.) is $24.75. For the first ten years, the Com- 
pany will receive $123.75 annually and it can accu- 
mulate these premiums at 3 per cent. interest, mak- 
ing a total at the end of ten years of $1,461. The 
Company then has to pay $1,000 on the first death, 
leaving $461 on hand as the Insurance Fund. Dur- 
ing the second ten years there are only four survi- 
vors, and, therefore, the net premiums each year are 
reduced to four times $24.75, or $99. Accumulating 
this sum for ten years at interest produces $1,169, 
that is four-fifths of $1,461. But there was a fund of 
$461 on hand and if this be accumulated at interest 
for ten years it amounts to $620 in all, making the 
total fund at the end of the second ten years, $1,789. 
Out of this the second claim for $1,000 has to be 
paid, leaving a fund of $789. 

During the third period of ten years there are only 
three persons left to pay premiums; therefore, the 
Company receives each year only $74.25. Accumu- 
lated for ten years this amounts to $877. The fund 
of $789 should in like manner be accumulated, and 
amounts in the ten years to $1,060. At the end of 
thirty years, therefore, the Company has on hand 
$1,937, out of which the third claim for $1,000 is paid, 
leaving $937 as the fund in hand. During the fourth 
period of ten years the annual premium is but $49.50 
or with interest for ten years $584 in all. The fund 
of $937 accumulated at interest amounts to $1,259. 
The two therefore amount to $1,843 at the end of the 
forty years when the fourth claim for $1,000 takes 
place, leaving the fund $843. If this sum be accumu- 
lated for three years and if the net premium of $24.75 
be in like manner accumulated, it will be found that 
when the last man dies in the forty-third year, the 
Company will have the amount of his claim on hana 
ready to be paid. 

This is the way in which old line life insurance 
works out. The figures are not exact according to 
the experience of the mortality table, because five 
ersons at the age of forty do not die exactly after 
ten, twenty, etce., years. But the principle is here ex- 
pressed in a simple form, and the figures are near 
enough for the present purpose of illustration. They 
show that at the end of ten years when a claim for 
$1,000 is paid, the balance left on hand, that is the 
Reserve, is a great deal smaller than the accumu- 
lated premiums paid by the other four policyholders. 
The cost of the insurance to which reference was 





* Revised for The Eastern Underwriter from the fifth 
of a series of lectures delivered before the agents of the Home 
Life Insurance Company. 


It is unwise to make reference to Reserves or , 


made in the lecture on premium rates has to be de- 
ducted from the net premium payments. 

Another point which this illustration shows forth 
is that while the Reserves apply on the average they 
do not necessarily apply to individual policies. For 
example, in the tenth year the amount withdrawn by 
one policyholder is $1,000, whereas the Reserve 
value held by each of the other four is very much 
less, being smaller than the premium paid by each. 
A large portion of the sum insured withdrawn at the 
first death has been contributed by the four who 
survive. This is a fundamental principle of life in- 
surance, namely, that those who live to a good old 
age pay the death claims of those who die early. 

Moreover, if at the end of ten years two of the five 
policyholders had surrendered their policies, then, 
according to the usual logic of events, the two who 
are likely to live longest would be the most likely to 
discontinue. If they had done so and had obtained 
the entire Reserve nominally standing at their credit, 
the fund would have been insufficient to meet the 
other death claims taking place in the twentieth and 
thirtieth years. The Reserve value therefore, while 
it is correct and applies on the average to the gen- 
eral body of policyholders, does not necessarily ap- 
ply to individua} policies; one man may be on his 
death-bed and his policy may be worth nearly its 
face value, while another man may be in the most 
perfect health and the true Reserve value of his pol- 
icy may be far below the average Reserve held by 
the Company. 

Surrender Charge. 


This feature of life insurance is recognized by 
legislatures of all States in permitting the deduction 
of what is called a surrender charge from the Re- 
serve value when allowances on discontinuance are 
being computed. The legal surrender charge has 
been fixed in different States on different theories. 
The simplest theory is that a sufficient sum should 
be deducted from the Reserve of the policy being dis- 
continued to enable the Company to pay the expense 
incurred in. procuring a new and healthy policyholder 
to fill the vacant place. This is not only a good 
theory but is also a good working rule. The laws 
of eight or ten States favor this view and permit 
companies to deduct the sum of $25 for each thous- 
and dollars of face value insured. In practice com- 
panies are much more liberal than the law requires 
them to be. 

The second theory is that which has for many 
years been adopted in Massachusetts, based on this 
reasoning: That each policyholder has agreed in 
taking his policy to make a reasonable contribution 
to the annual expenditures of the Insurance Com- 
pany; his surrender, therefore, causes a loss to the 
remaining policyholders who nave to bear a larger 
proportion of current expenses, accordingly the law 
provides that each policyholder withdrawing should 
contribute from his Reserve 5 per cent. of the value 
of his future premiums payable to the Company. 

The New York law does not follow either of these 
theories, but permits an arbitrary deduction from the 
Reserve value of 20 per cent., or $25 per thousand, 
whichever is the greater. Most of the companies 
that operate in New York also conduct their busi- 
ness in States where the first method above referred 
to is in vogue. Accordingly they must give to their 
policyholders surrender values which in every case 
must exceed the limit imposed by those States which 
restrict the surrender charge to $25 per thousand. 

As a matter of fact nearly all companies are much 
more liberal in their values. The Home Life makes 
a small surrender charge during the first ten years, 
never exceeding $15 per thousand, and diminishing 
rapidly until in the tenth year no deduction from the 
Reserve is made. This practice is adopted on the 
ground that the Company can afford to be liberal 
with its policyholders who, after being ten years as- 
sociated with the Company, do not surrender their 
policies unless under financial pressure, which they 
cannot withstand. In such cases we consider it un- 
fair to take advantage of the necessities of policy- 


holders, and accordingly give them the larzest posst- 


ble aliowance when they are forced by adverse cir- 
cumstances to give up their insurance. People in 
adversity deserve the kindly consideration of their 
associates; and this practice of gi-ing liberal surren- 
der values is a natural extension of the insurance 
principle, under which the fortunate survivors com- 
bine to pay the sums insured to the widows and or- 
phans of those who die early. Those who have suc- 
cess in life and can maintaia their premium payments 
do not want to profit at the expense of the unfortu- 
nates who are forced to surrender, or to take advan- 
tage of them in their extremity. 
SURRENDER OPTIONS. 

When a policyholder finds it necessary to discon- 
tinue his policy he has, in the case of most of the 
liberal and up-to-date companies, the option of taking 
any one of four different forms of values, namely: 
(1) Cash; (2) Paid-up Insurance; (3) Extended 
Insurance, or (4) Loan. 


Cash Values. 

This form of surrender terminates the contract 
completely and gives the insured the largest possi- 
ble cash allowance at the date of withdrawal. In 
writing applications it is sometimes found effective 
to point out the large equities which can be obtained 
on cash surrender. Under many endowment policies 
after the first few years the cash value increases 
each year by a larger sum than the premium which 
has been paid to secure the increase This, of 
course, means that the insurance protection is being 
furnished by the interest on the Reserve. For exam- 
ple, at age 35 on a 20-year Endowment, after the pay- 
ment of ten premiums of $49.85 each (from which 
ten annual cash dividends would be deducted), there 
is a guaranteed cash surrender value of $407. In the 
twelfth year the payment of the premium of $49.85, 
less whatever dividend is then available, would se- 
cure a guaranteed increase in the cash value of no 
less than $51.24. That is about 3 per cent. more 
than the premium paid during that year. Each year 
after the twelfth shows an even greater increase in 
the cash surrender value. This is an argument in 
favor of endowment policies which can sometimes be 
effectively used in soliciting business 

Paid-up Insurance. 
When premium payments are discontinued, the in- 


sured may claim a paid-up policy which of course 
means that, without payment of any further premi- 
ums, an equitable part of the original sum insured 


will be guaranteed at death or on the maturity of 
the endowment according to the form of insurance. 
Briefly, the insured gets that proportion of the sum 
insured for which his past premiums have paid. 

lt will be found that in nearly all forms of life, 
limited payment, and endowment insurance taken at 
the younger ages at which policies are usually ef- 
fected, the amount of the paid-up policy approxi- 
mates to the total premiums paid. In most instances 
of limited payment policies, and under some endow- 
ments, it exceeds the premium payments even with- 
out making any allowance for the annual dividends: 
while in the case of an ordinary life policy, if mod- 
erate annual dividends are paid, it will be found 
that at the younger ages the paid-up policy usually 
exceeds the premiums paid. 

Here is yet another argument for the insurance 
solicitor who can point out to a young man that he 
not only has the benefit of insurance protection for 
the full amount while he pays his premiums but has 
a guarantee that on withdrawal his premiums will be 
returned to him, not immediately In cash but to his 
beneficiary when he dies. In other words, he obtains 
his insurance protection for the interest, present and 
future, on his premiums 

Extended Insurance. 

This is a form of surrender value which must be 
granted under the New York law if the insured does 
not avail himself of one of the other options. It con- 
sists in applying the amount of Reserve value to pur- 
chasing temporary insurance for the face value of a 
policy (less any indebtedness) for as long a period 
as the value will permit. For example. an ordinary 
life policy taken at age 35 would, after five premi- 
um payments, enable the insured to claim Insurance 
protection for tetween six and seven years longer 
without payment of any more premiums. In other 
words, for five premiums at the ordinary life rate the 
insured obtains between eleven and twelve years of 
insurance protection. For five premiums at the 20- 
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payment life rate the insured obtains nearly seven- 
teen years’ insurance protection. 

Of course, it must be clearly understood that af- 
ter discontinuing the premium payments, the equity 
in the policy rapidly diminishes as the term insur- 
ance runs out and at the end of the extended period 
there is no value remaining in the policy, such value 
having been applied in meeting the current cost of 
the insurance protection. 

Objections to Extended Insurance. 

It will be observed from this that the entire nature 
of the policy contract is changed when extended in- 
surance is granted. A life policy payable at death 
is converted into a term policy payable only if death 
occur within a fixed period of years. The Reserve 
value which under the life policy was an increasing 
quantity from year to year now steadily decreases 
since there are no further premiums payable. In this 
respect the extended insurance is entirely different 
from a paid-up life or endowment policy for a re- 
duced amount; the equity in the latter, i. e, the Re 
serve value, continues to increase notwithstanding 
the fact that premiums are no longer payable. The 
rate of increase in the Reserve is necessarily smaller, 
but yet there is such an increase which is pleasing 
to the holder who usually objects to see his equity 
steadily melting away. 

Disappearance of Insured. 

In the case of paid-up and extended insurance poli- 
cies, it sometimes happens that the insured disap- 
pears and the Company has no means of telling 
whether he is alive or dead. The policy may have 
been lost or the family, knowing that no premiums 
have been paid for years, may consider it valueless. 
Companies as a rule take a great deal of trouble to 
trace such persons, but often without success. When 
the policy is a paid-up, life, or endowment, it remains 
on the books of the Company waiting for a claimant 
if it is extended term insurance the 


= ~— — 


to appear: but 





period of extension ultimately runs out and the poli- 
cy is marked off from the Company’s books as Can- 
celled. In the former case Companies are anxious to 
get the case cleared up, and therefore take more 
trouble to find the owner of the policy, or the benefi- 
ciary. In the latter case, however, the record is clear 
and the Company has no interest in investigating the 
question as to whether’a claim may have arisen. 
Loans. 

While the loan value does not directly imply a sur- 
render of the policy, nevertheless it is equally impor- 
tant, and is an even better talking point for an agent 
to write business. Many a business man found his 
salvation during the panic of 1907 in his life insur- 
ance policies. One or two of the large insurance 


companies granted loans during that period at the’ 


rate of about $3,000,000 per month, and all of them 
put out immense sums in Joans to their policyholders. 
Banks refused accommodations on collateral which 
at other times would have been considered first-class. 
They charged enormous and exorbitant interest 
rates, and sometimes, even to their regular custom- 
ers, refused loans altogether. How different the po- 
sition among life insurance companies! In most 
cases a man could bring in his policy to the Home 
Office and obtain the full loan value, and at a very 
moderate interest rate, the same day. 

Sometimes when money is cheap, and banks are 
granting loans under 5 per cent., an applicant for life 
insurance will complain that 5 per cent. or 6 per cent. 
is too high a rate for a policy loan. But let us look 
at the question fairly. An insurance company gives 
a loan of $10, $20, or $50 on a small policy without 
notice and accepts repayment when the insured 
pleases. There is no stipulated time during which 
the loan must continue, nor is there any expense to 
the insured in obtaining it. Still further, the agent 
can turn a high interest rate into an argument in 





favor of the policyholder himself, somewhat as fol- 
lows: “About 15 per cent. of our funds are invested 
“in loans to policyholders. If the Company charges 
“to all ‘borrowers on their policies an extra 1 per 
“cent., the dividends to all policyholders are thereby 
“increased by 12 per cent. to 15 per cent. Every poli- 
“eyholder gets the benefit of the increased dividend; 
“while it is only about 15 per cent. of the policyhold- 
“ers who borrow on their policies. You will get 
“more in extra dividends than you will ever have to 
“pay in the higher interest.” \ - 

Another valuable feature of the loan privilege is 
that by the use of it the policyholder can frequently 
pay his premiums for a year or two during a period 
of depression, when without this feature he might 
find it necessary to take paid-up or extended insur- 
ance and thereby lose some of the permanent bene 
fits of his insurance. Moreover, life insurance com- 
panies do not wish to encourage continuous loans; 
they are willing to grant loans in times of stress but 
it is better, both for the policyholders and the Com- 
pany, that the terms of the loans should be such 
that they will be repaid at the earliest possible op- 
portunity. 

The basis of this argument is the same as that 
so often used by economists for regulating the issue 
of emergency currency. The additional issues may 
be made when money is scarce and interest rates ar« 
high, but the penalty imposed makes it desirable to 
redeem. such special currency immediately the rate 
of interest falls, and whenever the period of strin 
gency has passed. The same attitude should be ob 
served in connection with policy: loans, which reduc« 
the protection to the family, and therefore this fund 
should be kept by policyholders as a “dernier re- 
sort,” and shculd only be used in a time of unusual 
stress and adversity and should be repaid at the 
earliest possible moment. 


JUDGE VROOM FOR PRESIDENT. 





Named to Head Trenton National Life— 
Other Officers Selected at Organiza- 
tion Meeting. 





At a meeting of the board of directors 
of the Trenton National Life [Insurance 
Company of Trenton, N. J., held in the 
new offices of the company in the Coim- 
monwealth building last Friday Judge 
G. W. Vroom was elected president: R. 
L. Biddle, was chosen first vice-presi- 
dent; Charles H. Baker, second vice- 
president; 1. H. Mumbower, secretary, 
and former Governor E. C. Stokes, treas- 
wrer. 

The directors present included Judge 
G. W. Vroom, former Governor E. C. 
Stokes, Charles H. Baker, A. M. Mad- 
dock, John Gavigan, Dr. William Libbey, 
Princeton; Charles A. Spaulding, Allen- 
town, N. J.; R. L. Biddle and Wesley 
Young, Monongahela City, Pa.; James 
Hamiiton, Washington, Pa.; J. W. Walk- 
er, Cold Centre, Pa.; E. G. Bailey, Car- 
michaels, Pa., and J. H. Mumbower, 
Philadelphia, 

It was announced that up to the pres- 
ent time more than $64,000 of new stock 
has been subscribed in stock by people 
of Trenton and vicinity for the purpose 
of making up the $100,000 capital which 


is necessary to begin business in New 
Jersey. The old company, the Eureka 
Life with which it is proposed to merge 
has admitted assets of over $57,000. 

R. V. Whitehead, who was appointed 
some time ago by the organization for 
the purpose of ascertaining the value of 
the stock of the Eureka and its merits 
made a report at the meeting on Thurs- 
day last. Mr. Whitehead’s report was 
found satisfactory and showed that the 
old company’s assets were all intact. 

A committee was appointed to com- 
plete all necessary matters and attend 
to the affairs pertaining to organization, 
the committee appointed being E. C. 
Hutchinson, A. M. Maddock, James 
Hamilton. 

Judge Vroom, former Governor Stokes 
and Secretaary Mumbower were named 
a committee to revise the constitution 
and by-laws and Scott Scamme!l was 
appointed general counsel for the com- 
pany. 

The board of directors requested Mr. 
Scammell to make an immediate search 
of the insurance laws of Virginia and 
New Jersey, in order to start the com- 
pany in a proper manner. 





The New York City offices of the 
State Insurance Department have been 
removed to the 25th floor of the City In- 
vesting Building, 165 Broadway. 


THE WAY TO SUCCEED. 

One of the effective “inspirations” or 
“boosters” issued in connection with 
agency work is known as “Mix’s Mus- 
tard,” issued by R. J. Mix, manager in 
.ew York City of The Prudential. In 
the May 1 letter, the following is given 
in regard to success: 

The way to succeed in the life insur 
ance business, whether as a canvasser 
or as a manager, is to get in touch with 
the people—get in touch with new pec- 
ple every day if possible—and being in 
touch, be careful to make a good im- 
pression! The way to make a good im- 
pression is to have your heart right—to 
fee] kindly toward those with whom 
you come in contact, irrespective of 
race or religion, to keep looking for the 
best in everybody—not the worst: to 
feel, and make the other fellow feel, 
that you take a kindly interest in him 
and his affairs; to be appreciative of 
little things; to be of all possible ser- 
vice to those whom you find you can 
help! The exercise of such a disposi- 
tion as that wins men to you, makes 
them your friends, and, gentlemen, it’s 
easier and far pleasanter to lead men 
than it is to drive them! Let every man 
you meet fee] the sunshine of your pres- 
ence, make him glad to be in your office 


or to have you in his place of business 
because you bring good cheer! A man 
may not tell you how much he appreci 
ates these things, but he will show it 
when the opportunity arises! 

There’s nothing that tends so much 
to build up permanent success as to es 
tablish in the minds of the peoyile who 
know you the fact that you are fair, 
square, and right-hearted, and every 
man of us can build up just such a rep 
utation as that whether we have it to 
day or not. 


Fidelity Mutual Life. 

The receipts of the Fidelity Mutua 
Life for the first quarter of 1909, 
amounted to $1,297,083. The excess of 
receipts over disbursements was $669 
573; death claims and payments to 
members $372.311; new business writ 
ten during the quarter $4,983,250. The 
investments made amounted to $786, 
833.49, as follows: Bonds and _ stocks, 

eee; real estate securities, $390, 
£69; loans on policies having loan 
values, $185,747. Net ledger assets, ex 
ciusive of the non-ledger assets, March 
51, 1909, amounted to $17,726,712.33 as 
against $15,350,067.48 at the same date 
of the previous year, showing an in 
crease of 15.5 per cent. 











THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
Non-Participating Company 


The Most Modern Forms of 
LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 





The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C,. MARKHAM, President 
A. §. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
| 93,563,452 
1907 —. - 102,233,634 
1908 5 | ar cial 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 














| NSURANCE MFN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 


Expenses Mortality _ Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's policy contract 
with its Dividend Options, Paid-up and En- 
Covent, Cotiens, Options of Settlement 
andthe Premium Loan feature. : 

Issues Partnership and Corporation In- 
surance. = 
For further information or an Agency, 
ddress 


H. F. NORRIS, 
Superintendent of Agencies. 
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UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 





Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 
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WANTS DIRECT BUSINESS 


BAN ON SUBSTANDARD RISKS. 








New York Life Only Desires Applica- 
tions Originated by its own Repre- 
sentatives. 





In connection with many changes an- 
nounced by the New York Life during 
the past few weeks, Second Vice-Presi- 
cent E. R. Perkins has issued a notice 
to the effect that only applications for 
insurance originated by the company’s 
own full-time agents will be considered 
after May 15. It is also pointed out 
that any person soliciting insurance for 
the New York Life with tae inten- 
tion of placing it through a New York 
Life agent will be amenable to the law. 
Agents are also forbidden to employ 
pert-time men, or what are termed 
“helpers.” 

Mr. Perkins also announces that busi- 
ness originated by the representatives 
of any other company, whether fire, life, 
accident or miscellaneous, will not be 
considered and must not be submitted 
to the cOmpany either directly or in- 
directly. 

The notice referred to is covered in 
the following five paragraphs: 

“First—On and after May 15, 1909, 
the New York Life will consider only 
such applications for new insurance as 
are originated, solicited and secured 
personally by full-time, licensed agents 
of this company. 

“Second—Any man who solicits in- 
surance for the New York Life for the 
purpose of placing it with a New York 
Life agent, and who is not licensed, will 
be amenable to the law. 

“Third—Full-time agents of the New 
York Life cannot employ part-time men 
to solicit applications for insurance, and 
the company will refuse to contract 
with, or license any part-time man or 
permit such a man to receive any of 
the company’s supplies of literature. 

“Fourth—Brokerage business, part- 
time agents’ business, or business orig- 
inated by representatives of any other 
company (fire, life, accident, liability 
or what not) will not be considered by 
the New York Life, and must not be 
submitted to this company either direct 
er through any fulltime agent of the 
company. 

“Fifth—The New York Life does not 
desire applications for insurance which 
have either been rejected or suspended 
hy some other company within a period 
of six months.” 





PROPOSED AGENTS’ LICENSE LAW. 





The proposed new Section 91 of the 
revised Insurance Law of New York 
State as passed by the Legislature is 
as follows: 

“Business to be accepted from 
licensed agents only; agents’ certificate 
of authority—No life insurance cor- 
pcration doing business within this 
State, or agent thereof, shall pay any 
commission or other compensation to 
any person for services in obtaining 
rew insurance, unless such person shall 
have first procured from the superin- 
tendent of insurance a certificate of au- 
thority to act as an agent of such com- 
pany as hereinafter provided. No per- 
son ghall act as agent, sub-agent or 
broker, in the solicitation or procure- 
ment of applications for insurance, or 
receive for services in obtaining new in- 
surance any commission or other com- 
pe ygation from any life insurance cor- 
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or agent thereof, without first procuring 
a certificate of authority so to act from 
the superintendent of insurance, whicn 
must be renewed annually on the first} 
day of January, or within six months 
thereafter. Such certificate shall be is- 
sued by the superintendent of insur- 
ance only upon the written application 
of persons desiring such authority, such 
application being approved and counter- 
signed by the company such person ‘e- 
sires to represent, and shall be upon a 
form approved by the superintendent cf} 
insurance, giving such information as) 
he may require. The superintendent of 
insurance shall have the right to refuse | 
to issue or renew any such certificate | 
in his discretion. No such certificate) 
shall be valid, however, in any event | 
after the first day of July of the year| 
following the issuing of such certificate. | 
Renewal certificates may be issued upon} 
the application of the company. Such 
certificate of authority shall be execut- 
ed in triplicate; one copy thereof shall 
he filed in the office of the superintend- | 
ent, and two copies thereof shall be| 
issued to such agent, sub-agent or 
broker, one cf which copies such agent, | 
sub-agent or broker shall, within thirty 
days after such certificate is issued, 
cause to be filed in the office of the 
county clerk of the cousty in which! 
such agent, sub-agent or broker resides, 
or, if a non-resident, in the office of the 
county clerk of the county in this State 
in which he has an office for the trans-| 
action of business. Agents operating 
solely for companies transacting indus- 
trial or prudential insurance on the 
weekly payment plan of insurance are | 
exempted from the provisions of this sec- 
tion, and nothing contained herein shal! | 
‘Ye construe:l as prohibiting any corpora-| 
tion transacting industrial or prudential | 
insurance on the weekly payment plan 
irom accepting business on that plan 
from unlicensed agents. Any person or 
corporation violating the provisions of 
this section shall forfeit to the State 





3 As a prospective buyer of insurance is it not highly 
significant to you that this Company wrote during its 


FIRST FOUR WREEKS 
#$1,000,000 Insurance! 


And is it not further and doubly signifi- 
cant that we have, written, at the end of 


OULUrF SEHCOND MONTH 
82,000,000 Insurance! 


This company has passed the prime stage and has demonstrated beyond 
a doubt that it is founded on true insurance principles. It has behind it the 
unceasing offorts of a thoroughly orgarized corps of workers whose enthu- 
siasm and applied efforts of the past are a guarantee of the stable fu' ure of 
this organization. 
x The “‘SPECIAL POLICY” which we are NOW offering has had much 
to do with our success. Ask for particulars. 


J- WARREN LYTLE, President 


STANDARD MUTUAL LIFE INS. CO. OF AMERICA 





® Home Offices : Twentieth Floor, Commonwealth Building, Pittsburgh 











INCREASE YOUR INCOME 


$50.00 to $100.00 Per Week 


We have a proposition that will interest every insurance salesman. 


It —— cut, attractive, and appeals to every man who wants to make a 
ollar. 


Agents can devote a part or whole of their time to it and secure an income 
commensurate with their ability to write clients. 


It will not interfere with your other duties and add very materially to your 
weekly income. 


For full particulars drop a line to 


The F. Co.. care The Eastern Underwriter, New York City 














the sum of five hundred dollars. On the 
conviction of any person acting as 
agent, sub-agent or broker, of the com- 
mission of any act which is a violation 
of any of the provisions of this chapter, | 
the superintendent of insurance shall 
immediately revoke the certificate of 
authority issued to him, and no such 
certificate shall thereafter be issued to 
such convicted person by the superin- 
tendent within three years from the date 
of his conviction.” 


NATIONAL LIFE INSURANCE COMPANY 
By as of the United States of America 
CHICAGO 


ESTABLISHED 1868 
ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
ROBERT D. LAY, Secretary 








Value of Non-Forfeiture Provision. 

The value of the non-forfeiture fea-| 
ture was recently demonstrated in a 
claim paid by the Mutual Benefit Life. 
In July, 1908, the company insured the 
life of Joseph A. Friend, of Tulsa, Okia., 
for $10,000, the assured at the time be- 
ing 21 years of age. The company thus 
recites the circumstances which fol- 
lowed: 

“When the policy was delivered he 
paid one semi-annual premium, $242.00. 
The next semi-annual premium, due 
January 14, 1909, was not paid, and the 
policy lapsed. Six weeks later Mr. 
Friend died after a very short illness, 
and the claim was promptly paid by the 
company. Under his policy, in event of 
lapse after one semi-annual premium 
had been paid, he was entitled to ex- 
tended insurance for 60 days. When he 
lapsed his policy he had no idea that 
this clause would be the means of pro- 
viding his family with $10,000, for he 
was well in January. Examples of the 
uncertainty of individual life are com- 
mon. This is only another. Mr. Friend 
died within the short period of exten- 
sion, but if his death had occurred even 
three weeks later his policy would not 
have been in force. Yet Mr. Friend was 
in good health six weeks befcre, and 
when he failed to pay his premium he 
could not have been convinced that his 
act might involve serious consequences 
to his family. 
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CANVASSING LITERATURE 
THE EASTERN UNDERWRITER 2225, stock parpiets 


reproduced from articles 
appearing in its columns and others, for which we are age: ts, that may be 
used to advantage by solicitors in the field, as follows: 


“A BANKING PROPOSITION or TWO METHODS OF SAVING”’ 
Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 
*DO RICH MEN NEED LIFE INSURANCE?” 
Giving Effective Answers in the Affirmative Price $1 50 per 100; 90c. per 50 
“A STORY OF TWO PYRAMIDS” 
Illustrating the Difference Between the Legal Reserve and Assessment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 
‘*A SERIES OF APOLOGIES by the ROYAL ARCANUM” 
“THE TWISTER AND HIS METHODS” 
Price $5.00 per 1,000; $3.50 per 500; $1.25 per 100 
“THE TWISTER SERPENT” 
Price $6.00 per 1,000; $4.09 per 500; $1.50 per 100 
‘MODERN PRODIGIES OF LIFE INSURANCE” 
Price $6.00 per 1,000; $1.75 per 300; 75c. per 100 


““COUNTER CONSIDERATIONS” 


Insurance for Property and Life Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


= 


Samples of any or all of the above sent upon request, if accompanied 
25c. postage 
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HARMONY IN GREAT AMERICAN. 





Directors Compliment Management of 
Samuel Quinn, Who Asks Stock- 
holders To Be Loyal. 





Following the retirement of Samuel 
Quinn, organizer and first president of 
the Great American Life of St. Louis, 
the board of directors passed the fol- 
lowing resolution: 

“Be it resolved that the board of di- 
rectors of this Company recognize in its 
former president, Mr. Samuel Quinn, an 
insurance man of ability and experi- 
ence, and expresses its satisfaction that 
the affairs of this Company, during the 
time of his administration, have been 
found to be in a satisfactory condition, 
and the board hereby tenders its thanks 
to him for the valuable and efficient 
services rendered by him.” 

Favorably Located. 


In a letter to stockholders Mr. Quinn 
urges them to put their shoulders to 
the wheel and make the Company the 
success which must follow consistent 
co-operation. He says in part: 

“From nothing, and in the face of ad- 
verse financial conditions, the Great 
American has grown under my super- 
vision, to pronounced prosperity and 
strength. The record is one in which 
I feel a just pride. It demonstrates the 
value of work, a man’s best passport 
and possession. Considering the com- 
pany’s present advantages, its possibil- 
ities are boundless. Within a radius of 
five hundred miles of its home office are 
thirty millions of people readily acces- 
sable to its agency force. There is not, 
in the world, a location more favorable 
for the production of a large and profit- 
able business, The shifting of insur- 
ance and financial centers westward 
makes St. Louis the logical life insur- 
ance battle zone of the future, 

“The Great American was conceived 
by me—if I may be pardoned for a per- 
sonal statement—to lead the hosts in 
the coming competitive struggle. I 
gave it a name that would comport with 
the scope of its operations, and the dig- 
nity of the work it was intended to per- 
form. Its foundation was laid upon the 
rock of sound and imperishable princi- 
ples, and I looked to see the structure 
tower supreme above every rival. 

In Competent Hands. 
“I believe the company has passed in- 


to hands that will develop a capacity 
for success, and for its sake it is the 
duty of every man to put his shoulder 


to the whee! and to heartily support its 
new president and new administration 


throughout. Though no longer at its 
head I have an abiding faith in its fu- 
ture. Nothing in my opinion short of a 
powerful combination desirous of ob- 
taining control of its funds, and indif- 








ferent as to its insurance interests, can 
mar its progress. I sincerely trust that 
no such menace lurks in wait, and that 
the company’s career will abound in 
general good. That the grandeur and 
beneficence of its work will enlist in its 
behalf the public spirited citizens of St. 
Louis; and that with success crowning 
the new management, will follow, your 
material welfare as stockholders in 
abundant measure.” 





Discouraging Loans. 

In our issue of last week, reference 
was made to a letter sent out by the 
New England Mutual Life to discourage 
the securing of loans on policies, and 
urging the repayment of loans already 
obtained. 

The Mutual Life, in its official publi- 
cation offers the following advice to 
policyholders upon this subject: 

“You have taken life insurance for 
the protection of your family. When 
you borrow on that insurance you re 
duce the protection by just so much. 
Your loan is in reality a draft upon the 
fund which you are accumulating for 
the support of your wife and children 
after your death. Don’t draw on that 
fund except as a last resort and under 
imperative necessity. If ever you are 
compelled to borrow, make it a point to 
pay the loan off as soon as possible; 
and in the meantime, take some addi- 
tional insurance to reimburse the fund 
in the event of your death before the 
loan is paid.” 





No Extension Contemplated. 





An item has been going the rounds to 
the effect that the Presbyterian Minis- 
ters Fund of Philadelphia was consid- 
ering the advisability of entering the 
general field for business, To a repre- 
sentative of The Eastern Underwriter, 
Percy S. Allen, secretary, actuary and 
insurance manager, stated that no such 
change was contemplated. 

The organization was formed 150 
years ago and until recently confined 
its business to Presbyterian ministers, 
at which time it was decided to accept 
clergymen of other religious denomina- 
tions. 





Argument Against Term Insurance. 





H. F. Norris, Superintendent of Agen- | 


cies of the Northwestern Mutual Life, 
has offered a prize of $25 for the essay 
of about 200 words containing the best 
argument against writing term insur- 
ance. 
tatives of the Northwestern and the 
decision as to the merits of the articles 
submitted will be given by Mr. Norris 
and his capable assistants, Messrs. 
Copeland and Evans. 








OLDEST 
IN 
AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST 
IN THE 
WoaorRrRLD 





of Legal Liabilities. 


Managed to-day. 


34 Nassau Street, 





Largest Margin of Assets in Excess 
No Company More Economically 


The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 
For terms to producing agents address : 

GEORGE T. DEXTER, 2nd Vice President 





New York, N. Y. 








The offer is limited to represen- | 


A GREAT MONTH. 





Home Life Field Men Honor Vice-Presi- 
dent Marshall—$757,500 in the 
Eastern Field. 





The new business of the Home Life 
for the month of April exceeded that of 
any similar month in the history of the 
company, in fact it was almost double 


the amount obtained during April 1908. 

We have not the figures for the en- 
tire country, but the Bastern Depart- 
ment under the supervision of F, A. 


Wallis sent in applications aggregating 
$757,500, an increase of 145 per cent. 
ever the same period of last year. 

The stimulus for the extra effort was 
a desire to honor the veteran vice-presi- 
dent and actuary of the company, Wil- 
liam A. Marshall, April being termed 
“Marshall Month.” The idea originated 
in the Eastern Department and that the 
men were sincere in their desire to be- 
stow a compliment on one who had serv- 
ed his company so well, and at the same 
time been most cordial in his dealings 
with agents, is evidenced by the results 
achieved. 








record, desirés a manager for Boston 


mission contract. 


THE EASTERN 


105 William Street 


YOUR BEST OPPORTUNITY! 
Manager Wanted for Boston 
One of the leading Old Line life insurance companies with an excellent 


FEE ALLOWED IN ADDITION TO OFFICE RENT. Full renewal and com- 
Most unusual opportunity for the right man. 


Address ‘‘OPPORTUNITY ” 


and vicinity. LARGE COLLECTION 


UNDERWRITER 


NEW YORK CITY 











is unsurpassed for net low 
all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFTTS, 


THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 


cost and care of interests of 











OPPORTUNITIES 


We 
Write 


LATE GLASS AND 


In branches of insurance growing more rapidly than any other 
FIDELITY AND SURETY BONDS 


P 
ACCIDENT AND HEALTH INSURANCE 
Choice Territory Open 


Address AETNA INDEFINITY CO. OF HARTFORD 
68 WILLIAM ST., NEW YORK CITY 


FOR LIFE MEN 


BURGLARY INSURANCE 














INSURANCE 


OF PHILA 





112-116 N. BR 








______> 1, G. FOUSE, President 


FIDELITY MUTUAL LIFE 


COMPANY 


DELPHIA 





HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 


OAD STREET 









THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. 


Highly 


liberal policies and values, extremely low 


premium rates, notable 


annual dividend record 


F. W. SMALLMAN, Manager of Agents for New York City 
1401 Empire Building 


F.C. SANBORN, Manager 


for Eastern Massachusetts e 


31 Milk Street, Boston 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 
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- WHAT OF THE FUTURE? ~ 


A Talk Before the Boston Life Underwriters’ Association at their April Meeting. 
By John B. Lunger Vice-President Travelers Ins. Co. 


Reference has been made to this move- 
ment in favor of uniform legislation as a 
ray of hope, and properly so, because diver- 
sified legislation, supplemented by diversitied 
construction, would ultimately have the ef- 
fect of gradually restricting the fields in 
which the companies could do business, and 
in time might even drive them back to their 
home states. Such a result as this would 
work too grave an injury to be viewed with 
complacency. The limited number of states 
in which an effort has been made to secure 
uniform legislation, and the embarrassments 
which the companies now encounter in at- 
tempting to comply with diversified laws and 
rulings, indicate that ultimately some relief 
must be found, and it is evident that it 
must come in one of two ways—either 
through the extension of uniform legislation 
and rulings, or through the centralization of 
insurance supervision at Washington. 

The movement in the latter direction and 
the support which it is receiving among 
the leaders of the business, and even 
among the state officials, is one of the 
most significant and hopeful signs of the fu- 
ture. Sechaps the time is not far distant 
when the existing legal obstacles may be 
overcome and insurance will be at least 
classed as —e commerce subject to 
Federal regulation. 

The movement in favor of reduced taxation 
ig another cheerful indication. Here again 
the excellent co-operation which ts taking 
place between the insurance commissioners, 
the company officials and various organized 
iedies bids fair to secure substantial relief. 
Insurance companies have been so long & 


WANTED 








WANTED BY LIABILITY AGENT 
A well established insurance office at 
Newark, N. J. is open for agency con- 
nection with strong Liability Company 
Address “ PRODUCER” 
Care of EASTERN UNDERWRITER 
NEW YORK CITY 








FOUR HIGH-CLASS INSURANCE or 
Bank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 








CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district Best territory 
in state. A. 1. Contract to right man. 
Permanent position. Address L. A. K. 
EASTERN UNDERWRITER. 




















WELL KNOWN BROKER 
is desirous of obtaining position with 
firm doing adjusting for Fire Insurance 
Jom panies. 
Address “ADJUSTER” 
Care of EASTERN UNDERWRITER 
NEW YORK CITY 








PRODUCERS OPENING 
In Large Northern New York City with 
best proposition in Life Insurance on the 
market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with— Address 
K. B. P., EASTERN UNDERWRITER. 








STOCK SALESMEN 


A fully protected and guaranteed Life 
Insurance Agency Uompany’s stock is 
being offered to the public. It is a 
thoroughly established, dividend paying 
proposition, and secured by the under- 
lying guarantee ofalarge Trust Company. 
Jalesmen will be furnished with an 
ittraetive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of dividends 
rom stockholders, who are among the 
most substantial and well known business 
men—bankers, manufacturers and edu- 
cators—in the Bouth. 

Liberal compensation to salesmen_ of 
ability. Address, SOUTHERN PROFIT 
“are EASTERN UNDERWRITER, NEW 
y{ 














favorite source of revenue that !t will be 
difficult to secure a reduction in rates, but 
the work of education has begun and in time 
the a may be awakened to a 
knowledge that they are paying too heavy a 
penalty for exercising prudence and thrift 
and public sentiment may demand a reduc- 
tion, even if the legislators are not disposed 
to grant it on the recommendation of those 
who are intimately associated with the 
business . 

The effort to secure the co-operation of 
the companies in the extension of plans for 
the conservation of life promises to confer 
future benefit on policyholders. While the 
companies may not have the right to appro- 
priate moneys to be used for the benefit of 
the general public, no good reasons seem to 
exist why they should not employ certain 
sums for imparting to their policyholders a 
better knowledge of how to live and how to 
avoid disease. The amount spent in this 
way should prove a good investment for the 
companies, while the work of education, ex- 
tending through the policyholders to the 
public, would assist in a great humanitarian 
movement and again benefit the companies 
by producing a healthier body of applicants 
for the future. 

Regarding the companies, satisfaction is tu 
be found in the reflection that the over-ag- 
gressive development of life insurance is at 
an end. new era has set in, one in which 
moderation will be the watchword and not 
expansion—without regard to cost of busi- 
ness or the channels through which it is pro- 
duced. Even if the limitations on volume of 
business should be removed or modified, 
other statutory regulations and the exigen 
cies of competition will prevent any company 
from ever again concentrating its chief 
energies on volume of business. The busi- 
ness will not stand still—on the contrary it 
will grow, along moderate and healthy lines, 
and only as fast as business can be secur 
ed through agents who will represent the 
business creditably. We will-not be reliev- 
ed of competition by any means. This char- 
acteristic of the business will continue, but 
it will be cleaner and fairer and on cleariy 
established lines, and I will venture to pre- 
dict that the chief competitive point will be 
the net cost of insurance. 

Competition carried to an extreme will 
force the companies to use every means to 
earn as large dividends as possible and this 
may result in a more careful selection of 
business than heretofore. When it is con- 
sidered that the mortality of the various 
American companies has averaged less than 
£0 deaths to every 100 expected, it is rea- 
sonable that the question should be asked, 
How many thousands of those who have 
been declined could have been accepted and 
the death rate still kept well below 100 per 
cent.? and proceeding, one is led to speculate 
as to whether the extra profits from inter- 
est and the savings in expenses on such ad 
ditional business would not have enabled the 
companies to pay dividends as large as those 
which have been declared. The gain and 
loss exhibits show that in some of the com- 
anies the profits from interest alone are as 
arge as the profits from mortality, and it 
seems reasonable to draw from the tables 
the conclusion that the selection of risks 
might be less severe and ample compensation 
found therefor in excess accumulations and 
reduced expenses. I have not attempted to 
test this point mathematically, but one of 
my friends bas made a rough estimate which 
shows that a company with a mortality of 
about 80 per cent. could add at least one 
“border line case’’ to seven of the highest 
standard and if in the future the interest 
earned on investments exceed the interest 
ussumed for the calculation of reserves by 


the same margins as in the past, it 
would be possible to pay the same 
dividends, all other things being equal. 


It may be ‘that in the future the 
duties of the actuary may be broadened by 
his taking a wore prominvent part in the 
selection of risks; that is, the actuary and 
the medical director may work a little more 
closely together. In any event, let us are 
that good reasons will be found to avoid the 
over-refinement of selection, which may fol- 
low competition among the companies of 
outdo each other in the payment of dividends 
and in producing the lowest possible net 
rates. 

The general agents have the right to ex- 
pect fair renumeration from the business 
which they produce, while the companies 
may reasonably claim the privilege of offer- 
ing contracts which will secure the right 
kind of representation and encourage the 
proper development of territory. The limi- 
tations placed upon the amount of commis 
sions that may be paid for new business are 
so extreme that it is difficult to understand 
how a company doing business on the generai 
agency plan can make a supervising position 
attractive to the new appointee unless the 
company is in a position to turn over to him 
a large volume of premiums subject te a 
liberal collection fee, or to supplement the 
contract by salary or by expense allowances. 
If the business policy of the company or its 
financial condition is such that a commission 
contract only can be made, and the volume 
of business in the territory is small, the 
general agent must expect to rely on his 
ersonal efforts for an income and develop 
is territory only as he can afford to do suv 
by the investment of a part of his commis- 
sions on personal business. The companies 
which have a limited amount of business in 
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force, and their agents are thus placed at a 
serious disadvantage. 

Another defect in section 97 is that the 
cost of new business and the total expenses 
of the companies are measured largely by 
the amount of the “loadings” or excess 
charges in the premiums. in consequence 
the companies that are charging high rates 
are practically unrestricted, except as to 
number of renewal commissions paid, while 
a ~— are endeavoring to furnish 
r e at low rates are ha 
more than one direction. —_——— 

At Albany last winter an effort was made 
to secure some relief from this state of at- 
fairs, though, not to remove all the inequr 
ties in the law. The amendments proposed 
were moderate, and although at a public 
hearing in the executive chamber at whicu 
nearly all of the companies were represent 
ed there was not a single dissenting voice 
and although the bill containing the amend. 
— passed both Houses with only one 
ine bar vote, the Governor refused to sign 

It is to be hoped that section 97 will ultl- 
mately be amended in several respects. Ou 
J uesday the evidence was forthcoming that 
this expectation may be realize in part at an 
early date. It is now proposed to extenu 
the renewals to the fifteen years of insu 
ance and allow a small increase in the collec. 
tion fee thereafter. This concession prob 
ably represents all the relief in the payment 
of commissions that conservative insurance 
men, whether in the office or in the field 
could consistently ask for. No effort, how. 
ever, is being made to correct the discrim 
ination In the expense allowances as between 
the companies which are charging high pre 
miums and those which are charging low 
preiniums, and we shall probably have to 
bide our time in patience for the correction 
of this injustice. It is difficult to undei- 
stanl how this discrimination ever crept into 
section 97 because the report of the commit- 
tee and the first draft of the law contained 
the evidence that in the opinion of the com- 
mittee the rates charged by some companies 
were entirely too high, and yet the law au 
finally passed and as it exists to-day encour- 
ages the companies to charge high premiums 
in order to secure ample expense funds and 
rewards those companies which take advan- 
tage of the peerage. Some day a fuirer and 
more equitable measuring rod wil] be discoy- 
ered—whether it will prove acceptable to the 
uuthorities at Albany remains to be seen. 
In any event, let us feel thankful for the 
relief which is likely to be afforded by the 
amendments now proposed and sincerely 
hope that they will be engrossed on the 
statute books. 

As regards the soliciting agents of the 
earnest and sincere type, I hesitate to ven 
ture an opinion as to their welfare under 
the conditions which now exist. Sometimes 
when reminded of the disavantages unde 
which they formerly labored | am tempted 
to believe that in most respects they are 
better off than ever before. While they ere 
receiving lower commissions than formerly, 
even in the conservatively managed compa 
nies, compensation therefor is found in the 
elimination of rebates, misrepresentation and 
the improvement in competitive conditions. 
In a few words, the agent of to-day has a 
fairer chance of securing business than form 
erly and should make up in increased pro- 
duction for the loss in commission on the 
single case. The principal complaint 

(Continued on page 8.) 
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MANY GOOD PLACES 


are waiting for the 
RIGHT MEN 


Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights, 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
| EDSON D. SCOFIELD, Supt. 

Address 180 Broadway, New York City. 

either: | CHASE, Supt. 
84 Adams Street, Chicago, Ill. 








1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


DOD is itencrctads cer $21,708,901.70 
Liabilities (including Di- 

vidend Endowment 

2 Serer © pk, k 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 1,970,463.00 
Net Surplus.... 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$167,700 was added to surplus ac- 
count. 














RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


Ol10, IOWA AND ALABAMA 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTFIELD, MASS. 
James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 
This Company, with its more than fifty years 
of ful and honorable practice, its solid 





fi ial condition, its fair and liberal policies, 





1844 OF WORCESTER, MASS. 1909 
THE STATE MUTUAL LEADS 

Our claim, “‘ The Best Ever,” is substantiated 
by an impartial judge; Webb's “ COMPARISONS 
SIMPLIFIED,” 1909-1910. This is one of the 
most reliable life assurance statistical works 
and amalyses published. 

The STATE MUTUAL receives the greatest 
number of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the Ist, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th 
years, Ordinary Life, 20 Payment Life and 20 
Year Endowment, age 35. The company 
nearest approaching this record receives 
9,820 credit points. The number of points 
credited to the last company is 5,255. Thus 
we lead the nearest competitor by 665 points 
and the lowest by 5,230. 

If you are a live wire, investigate. 

A. G, BULLOCK, President 
B. H. WRIGHT, EDGAR C. FOWLER, 
See 








Supt. of Agencies 





all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 
For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. BOBINSON, General Agent 
263 Broadway, New York 








KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week———_——- 

Subscription 63 Per Annum 
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105 William St., 





SUPERVISOR WANTED 


PROGRESSIY 


Desires Experienced and Successful Field Man as SUPERVISOR. An 
attractive proposition including Salary and Commission t9 right party. 
Address, giving qualifications “ Supervisor, 


THE EASTERN UNDERWRITER 


AGENCY OF 
COMPANY IN 
TERRITORY 


Care of 


New York City 











EQUITABLE LIFE’S JUBILEE. 





Three Days Convention to be Held in 
New York—Expect $150,000,000 
Paid Business. 





Preparations are being made for*the 
Fiftieth Anniversary Conveation of the 
Equitable Life Assurance Society to be 
held in this city July 26, 27 and 28. 
It is to be a business gathering pure 
and simple and preseat indications are 
that it will be one of the greatest ag- 
ency gatherings in the history of the 
society, some 750 field men being in 
attendance. 

The program arranged for the occa- 
sion is given herewith: 

Monday, July 26, 1909. 

9.00 o'clock, a. m.—Assemble in the 
Astor’ Gallery of the Waldorf-Astoria. 
Greetings by the President. 

10.00 o’clock, a. m.—Take steamboat 
at foot of West 42nd street, Hudson 
River, for an all-day excursion to West 
Point. 

Tuesday, July 27, 1909. 

10.00 o’clock, a. m.—Assemble in tae 
Astor Gallery of the Waldort-Astoria 
for Conveution of Agents under Chair- 
manship of the President. 

2.30 o’clock, p. m.—Luncheon. 

1.30 o'clock, p. m.—Convention recon- 
venes under Charmanship of the Sec- 
ond Vice-President. 

4.00 o'clock, p. 
journs for the day. 
Wednesday, July 28, 1909. 
o'clock, a. m.—Convention re- 
convenes in Lawyers’ Club, Equitable 
Building, under Chairmanship of the 
Insurance Assistant to tae President. 


m.—Coavention ad- 


10.00 


1.00 o’clock, p. m.—Convention ad- 
journs. 

6.30 o’clock, p. m.—Closiag Dinner 
at the Waldorf-Astoria. 


The first day of the convention wilt 
celebrate the date of incorporation of 
the society and the third day marks th2 
anniversary of the date on which it be- 
gan writing business. 

In his parting message to the field 
force, President Morton said that mucn 
depends upon one’s own personal ener- 
gy, force of will and determination. 

Hearty Good Wishes. 

His best wishes for success were ex- 
tended in the following words: 

“T heartily wish you the very best of 
good fortune during the coming twelve 
weeks. May your prospects be accessi- 
ble when you call. May your old policy- 
holders develop under your guidance an 
insatiable appetite for more insurance. 
May your circulars bring a large propor- 
tion of favorable replies. May your 
clients prove amenable to your wishes. 
May you succeed in clinching the ma- 
jority of your cases by collecting the 
premiums on binding receipts. And last, 
but not least, may a policy be issued for 
every case you secure.” 


Traveiers’ Promotions. 


The following are recent appoint- 
ments and promotions of the Travelers 
in the Life and Accident departments: 

P. H. Gordon, formerly special agent 
Mi)waukee Branch. Office, appointed act- 
ing manager, State of Wisconsin; E. S. 
l.ytle, formerly cashier, Kansas City, ap- 
pointed supervising special agent at 
Rochester; T. E. Fruchte, special agent 
at Columbus; R. F. Trant, special agent 
at Cincinnati: W. E. Mallory, special ag- 
ent at Cleveland; H. W. Key, special 
agent, Louisville; F. J. Williams, dis- 
trict agent at New Albany, Ind.; A. B. 





Ward, special agent at Columbus; G. A 
Brodine, special agent, assigned to 
lilinois territory outside of Chicago; UC. 
R, Godsey, transferred from Des Moines 
to St. Louis. 





Business Protection. 


It is stated that the Metropolitan 
Opera Company carried a policy of in- 
surance amounting to $150,000 on the 
life of the late Heinrich Conried. The 
policy was taken out in the Equitable 
Life when Mr. Conried was selected to 
guide the destinies of the opera house. 
Several members of the company have 
been changed since then, but the pre 
mium has always been paid, even in the 
last year, when Mr. Conried had noth- 
ing to do with the company. 





Fort Worth Life Reorganized 


The home office staff of the Fort 
Worth Life has been reorganized. As 
previously announced N. H. Lassiter 
has succeeded J. Y. Hogsett resigned 
and W. E. Brown has been elected gen- 
eral manager to succeed B. P. Bailey 
who has resigned to take charge of the 
South Texas department with head- 
juarters at Houston. It is the inten- 
tion of the company to make an active 
drive for business in that section of the 
State. Mr. Bailey cuntinues on the 
executive staff, however, as vice-presi- 
dent and actuary. The other officers 
are as follows: Vice-President, W. G. 
Newby; secretary, B. W. Bryan, vice 
Joe B. Hogsett, resigned; medical di- 
rector, Dr. J. W. Irion, consulting medi- 
eal director, Dr. Bacon Saunders; treas- 











urer, J. T. Pemberton. 
Men Wanted. 
In our columns this week appear a 


number of new advertisements for men 
to fill attractive openings in responsible 
capacities. To those capable of filling 
the positions we commend a careful 
perusal and prompt correspondence 
with the advertisers. 








Addressed by Dr. Miller. 


At the regular monthly meeting of the 
Pittsburg Life Underwriters Associa 
tion held Monday evening, the member- 
ship enjoyed an excellent address by 
Dr, George S. Miller, superintendent of 
agents for the Phoenix Mutual Life. 

A member of the Anti-Rebate Com- 
mittee explained in detail the new 
Pennsylvania Anti-Rebate Law 





Long Distance Address. 





Prior to his departure on a European 
trip, Paul Morton, president of the 
Equitable Life, while sitting in his of- 
fice in this city, addressed 100 agents 
and employes of the Pittsburg Agency, 
by use of the telemegaphone, an in- 
vention intended to expand the tone 
coming through a telephone. Each man 
in the room heard distinctly the 100- 
word message of farewell, though over 
149 miles away. 








The Bankers Life of New York re 
ports that its organization in New Jer- 
sey is progressing satisfactorily. Wil- 
liam C. Hirsch, general agent at Tren- 
ton has the largest producing office, 


having some ten sub-agents. 

The company has made application 
for permission to do business in Ohio 
and Illinois. 


THE EASTERN UNDERWRITER. 


May 6, 1909. 





Subjects Selected for Limited Treat- 
ment at Annual Convention of Na- 
tional Ass’n of Life Und’rs. 


Three timely subjects have been 
chosen by the topics committee of the 
National Association of Life Underwrit- 
ers to serve for the five minute discus- 
sions during the national convention 
which will be held in Louisville in Oc- 
tober. The first discussion will be on 
“Good or Harmful Effect of Early Cash 
and Loan Values in Policies,” second, 
“Are Advances to Agents Necessary to 
Build and Maintain an Agressive and 
Effective Agency Force?” third, “Should 
the Practice of Employing Part Time 
Agents be Abolished?” 





WHAT OF THE FUTURE? 
(Continued from page 7.) 


soliciting agents is that they are no longer 
able to look forward with confidence to an 
increasing income, a prerogative which every 
hard-working and successful man has the 
right to claim. In some instances this draw 
back has led agents to solicit for the col- 
lateral lines of insurance which pay a con- 
tinuous renewal, and some general agents 
are encouraging this tendency in the belief 
that by increasing the present earnings of 
their men and by enabling them to took for- 
ward to an increasing income there will be 
less inclination to seek other employment. 
Although the rank: of the soliciting agents 
have been considerably depleted, there has 
been a great improvement in the quality of 
representation, and in this improvement 1 find 
one of the best signs of the times. Formerly 
a glib tongue and the presentation of spe- 
cious argumerts were not without their influ- 
ence in securing business, but sinc» the in 
vestigation the public has not been so eas- 
ily influenced and a disposition is shown to 
discriminate, both as regards company au. 
the form of policies offered. Deliberation 
has replaced carelessness and the agent must 
establish confidence in himself as well as in 
his company before he can hope to secure 
the application. 

The future seems bright with promise. We 
may look forward with confidence to an ex- 
tension of uniform legislation, and centraliz- 
ed supervision is not altogether a faint hope. 
We may expect a reduction in premium taxa. 
tion, the development of plans for increas 
ing the longevity of policyholders; the busi 
ness policies of the companies will be mod- 
erate and conservative; irresponsible agents 
will be driven out of the business and rep- 
resentation will carry with it greater dignity. 
In this driving, extravagant county of ours 
life insurance is a necessity, and its bene 
fits cannot be ignored. Under the new and 
better conditions the business will increase 
in volume and in usefulness. 

Let us, therefore, all agree to view the suc- 
cess of the past with pride and satisfaction, 
its defects with charity, and enter upon 
the future with renewed confidence In our 
selves and renewed faith in the integrity 
of our business. 





Transferred to Aetna Indemnity Co. 





At a recent meeting of the Board ot 
Contract and Supply, Rochester, N. Y., 
the transfer of about $500,000 issued by 
the Rochester Title and Guarantee Com- 
pany to the Aetna Indemnity Company 
of Hartford, was authorized. The bonds 
cover local public contracts. 
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NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909....$47,980,647.74 
Liabilities... . ......... 44,476,655.68 
GS 6 anG im coches 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
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THE LOWEST COST 


To the Policy-Hoider 


If it can be demonstrated to be a fact, 
is the best argument with which to 
secure the application. Why not work 
for the Company whose agents, in the 
face of the strongest competition 
repeatedly succeed in getting the 
business, because they know they 
represent the best Company? 


The 
Union Central 


Life of Cincinnati 


Assets, $67,933,245.40 

Liabilities, $65,434,131.29 

Capital Stock, $500,000.00 
Jesse R. Clark, President 
Allan Waters,Sup’t of Ag’is 














Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 


LIBERAL CONTRACTS 


W. H. GREGORY, President 
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HOTCHKISS TO NAME DIRECTORS. 


Will Select New York Policyholders of 
Provident Savings—May Resume 
Business July 1. 


A letter sent out by President E. E. 
Rittenhouse to the policyholders of the 
Provident Savings '.ife shows the affairs 
of the Society to be most satisfactory 
It is believed that the 4 per cent. and 
3% per cent. valuation can be resumed 
July 1, 1909, and arrangements to this 
end are being made. 

It is also the intention to settle the 
directorate question in a _ satisfactory 
manner by allowing Superintendenc 
Hotchkiss of the New York Insurance 
Department to name ve>-resentatives for 
policyholders. 

We quote from the letter of Mr. Rit- 
tenhouse as follows: 

“The present very satisfactory in- 
crease in the Society’s assets makes it 
almost certain that the Society can re- 
sume the 4 per cent. and 3% per cent. 
valuation on July 1, 1909, and arrange- 
ments are being made accordingly. 

“In accordance with the promise of 
the stockholders when the undersigned 
assumed the presidency on January 1, 
1909, arrangements have been made to 
piace three policyholders who are not 

tockholders, wpon the board of direc- 
iors. Inasmuch as a policyholders’ con- 
vention and general election would 1n- 
volve much time and large expense, the 
Hon. William H. Hotchkiss, Superintend- 
cnt of Insurance of the State of New 
York, who is ‘the official representative 
of the policyholders of companies incor- 
yorated in this State, has consented to 
name three condidates for election at 
the earliest possible moment. These 
three directors will be selected from 
policyholders residing in New York City 
and vicinity, so that they may attend 
meetings conveniently and take an ac- 
tive part in the management of the 
company. 

“In addition to this the stockholders 
will select one or two other policyhoid- 
ers who are not stockhoiders, to serve 
m the board. 

“This action is not required by law; 
:t is a voluntary act on the part of the 
stockholders, and its sole purpose is to 
sive the policyholders an opportunity 
to observe and participate in the man- 
agement of the Society. 

“The Society’s affairs are being con- 
dueted economically and_ efficiently. 
Every phase of its business is rec2iving 
constant and careful attention.” 





ENTHUSIASM. 


Enthusiasm is the dynamo that drives a 
man until he drives his work, whether it 
be manual, mental or spiritual. Enthusi- 
asm is what keeps Thomas A. Edison at 
his laboratory for days at a time without 
going home. It is the mysterious some- 
thing that compelled McCormick to put out 
the first reaper in the face of opposition. 

Enthusiasm is the stuff success is made of. 
He who accomplishes anything worth while 
must be full of it. 

But enthusiasm is not success, nor is it 
a guarantee of success. Electricity may be 
made to move mchinery, or it may tear every- 
thing to pieces in a thunder crash. One Is 
under control, the other is not. — Gunpowder 
may propel a cannon ball for miles with 2c- 
curacy, but the same charge may blow the 
ship to atoms. 

There is the enthusiasm that ‘‘counts the 
chickens before they are hatched.” It has 
the profits all figured a year in advance. 
There is that which impels men to put their 
hard-earned cash into a gold mine that is 
not yet—and never will nor can be. ‘The 
quality of enthusiasm is Al, but it is not in- 
telligently directed. It needs bal'ast. 

Well-directed enthusiasm finds a way or 
makes one But the other kind is like the 
pup that barks and digs at a gopher hole a 
while, runs about yelping, digs at another 
hole, and maybe at a long-deserted one--but 
he’s great on slinging the dirt! 

A man has discovered or invented some- 
thing new. He has it all figured out just 
what the profits will be. But somehow he 
has failed to count the cost of opposition, of 
skepticism, of public indifference in the 
thing. He doesn’t know, nor try to know, 
ill that pertains to making a success out of a 
ne i . 

4 on einai awakes to the fact that 
aceident and health insurance is a good thing, 
ind something that everyone should have. 
He gets an agency and starts out to “clean 
up,” never thinking that the public is in the 
sume fix he was before he awoke. People do 
not fall over themselves in a rush to buy his 
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policies, he learns. The enthusiasm with 
which be bubbled over at the start gets away 
from him after a few rebuffs, and he con 
cludes that maybe he was mistaken, after 
ali. His enthusiasm was all right, but it 
didn’t hit straight. It ought to have impell 
ed him to learn something about the busi- 
ness, something about how to wake ‘em up 
and see what be sees, befeure he concluded 
that selling insurance was too tough a propo- 
sition. 

My son, get enthusiasm, aud with all thy 
getting get more enthusiasm, but get that 
which has a balance wheel; a ballast, a gov- 
ernor, or a good bridle.—Continental Agents | 
Record. 





AN INTERESTING CASE. 


Why the Mary!and Casualty Company 
Refused Payment of Bank Loss at 
Monrovia, California. 


Wide publicity having been given the 





refusal of the Maryland Casualty Com-| 
pany to admit liability for the loss suf- 
fered by one of its assured, the First 
National Bank, of Monrovia, Cal., on | 
December 14th last, the following ex- 
n'anation as to its attitude, made by R. | 
H. Thompson, manager of the Burglary 
Department, is of pronounced interest: 

“The bank was insured with us, but 
as the safe was not opened by the use 
of tools or explosives or through any 
methods that come within the scope of 
our policy, or the policies of any of the 
other companies, there is, of course, nu 
liability on our part for the loss. 

“The First National Bank, of Monro- 
via, is located near Los Angeles. Very 
strangely on the night of the 14th of 
last December, a package containing 
$29.700 disappeared from the safe. The 
affair was a mystery at first, as no signs 
of a forcible entry could be seen, and 
all the doors to the vault and safe were 
locked and nothing disturbed. After 
weeks of work the police and detectives 
fastened the inception of the crime up- 
on Charles A. Martin, a lock expert who 
had been employed to fix the time and 
ccmbination lock on the safe, over a 
week before the loss. One of the bur- 
glars, Allen George Beatty, was arrest- 
ed in Dayton, Ohio and confessed. 

“The other members of the gang 
seem to be A. H. McAllister, an umbrel- 
la manufacturer of Los Angeles, George 
Johns, a cigar dealer and Ernest W. 
Sundin, a locksmith and second-hand 
dealer, McAllister’s partner. Through 
the confessions made by these men, 
the bank has so far been able to re- 
cover about $12.000 of the stolen coin. 

“We have explained to the bank that 
there is no liability for the loss under 
our policy. Our disclaimer is based on 
the ground that the provisions of the 
nolicy were not carried out; then the} 
loss is one that is not contemplated by 
any burglary policy—the hazard can- 
not be assumed. For the purpose of 
guarding ourselves against an attempt 
being made to recover money stolen by 
an employe of a bank, or through the 
carelessness Or connivance of some ser- 
vant of the institution in giving an out- 
sider the combination, or he finding it 
out on his own account, we, in common 
with all the other insurance companies, 
state in our policy that entrance to the 
vault or safe must be made by the use 
of tools or explosives, to make us liable 
(aside from the holdup features). If 
this were not the case, a bank might de- 
mand from us the amount stolen by a 
defaulting cashier, or by a sneak thief, 
thus making us really a bonding and 
surety company. Now, in the Monro- 
via case, entrance was obtained, we 
think, through the carelessness of the} 
bank officials. They engaged a man to 
fix their time lock and he put that por- 
tion of the safeguard of the bank’s 
funds out of commission. It was the 
duty of the bank officials to examine 
the lock after the expert had finished, 
but they evidently did not do so, for, 
through the confession of the men, we 
have learned that the time lock was 
fixed so that it never worked properly 
after the day he left it and it was in the 
same condition for over a week prior to 
the commission of the crime. All the 
burglars had to do was to enter the 
bank and work the combination which | 
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The Daily Average of the Company’s 
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441 per day in Number of Claims Paid 


6,343 per day in Number of Policies 
placed and paid for. 
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$166,634.00 per day in Payments to 
Policy holders and Addition to Re- 
serve. 

$126,996.37 per day in 


Assets. 


JOHN R. HEGEMAN, President 
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had been given them by the lock expert. 
Had the bank officials taken the precau- 
tion to examine the lock after the ex- 
pert had finished, the robbery would 
never have taken place, for they would 
have seen that the time lock had been 
fixed. The bank ought to indeed con- 
sider itself fortunate that the recovery 
of stolen money is so large. This case 
is a warning to all bankers to guard 
carefully the combination to their safes 
and vaults and to see that their time 
locks work properly.” 





Incendiarism at Mohnton, Pa.! 
Incendiarism is suspected as the 
cause for the burning on the 27th ul- 
timo, of the cigar factory of John J. 
Eshelman & Co., Mohnton, Pa. The 
property, which housed 70,000 cigars, 
thousands of pounds of leaf tobacco, 
most of it in bales, and a fine assort- 
ment of expensive machinery, was com- 
pletely destroyed. The factory was a 
two-story frame structure; sixty opera- 
tors were employed. 








TO YOUNG MEN 
The Prudential 


is opening new 
opportunities for 
Profitable 
Employment 
More than aver- 
age remunera- 
tion awaits the 
young man of ability, integrity 
and energy. 


The Prudential Insurance Company of Americ 
lasorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 
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Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., 
or 1o0—— 

FRAN IS MARSH 
Mgr. for Eastern Mass. 
202 Devonshire St , Boston 
The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Mas-achusetts Laws 
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WHITE & FENWICK 
Stace Agents 
Union Bldg., 9 Clinton St , Newark, N. J. 











J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 
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LIFE INSURANCE COMPANY Sevikens 
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on Favorable Terms 


Assets, Dec. 31,1908............. 
Insurance in Force, Dec. 31, 1908 


Payments to Policy Holders since Organization... 


S$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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A GOOD MOVE. 

Since assuming his duties as head 
of the New York Insurance Depart- 
ment, Superintendent Hotchkiss has 
done many things which stamp him as 
being a capable official. His recom- 
mendation to the Legislature of this 
State for a postponement of action on 
the savings bank life insurance scheme, 
until the experiment in Massachusetts 
should have demonstrated either its 
suecess or failure, mentioned in The 
Eastern Underwriter of last week, indi- 
cates that he is not to be carried away 
by whims. 

Another good move, is the transfer of 
the New York City office from the Bowl- 
ing Green building to the City Investing 
building, 165 Broadway. True, when 
measured by yards, the distance down 
to 11 Broadway is not far, but when 
guaged from a Manhattan standpoint, 
insurance-wise, it seems almost off the 


niap. 





NEW YORK LEGISLATION. 





Although there has been considerable 
talk as to the probability of Governor 
Hughes calling a special session of the 
New York Legislature, it is not likely 
that insurance questions would receive 
any consideration so that the “grind” 
for 1909 may be termed final. 

The amendments to the insurance 
law, passed unanimously by the Assem- 
bly and Senate, which have been fully 
outlined in our columns, still await ac- 
tion upon the part of the chief execu- 
tive, but there seems to be no doubt as 
to his final action in the matter. The 
measures are in conformity with con- 
cessions which he has expressed a wil- 
lingness to make, and objectionable 
features were religiously avoided in 
drafting the bill. 

It is a matter of regret that the meas- 
ure providing for the payment by the 
State of expenses incident to company 
examinations was eliminated from the 
draft as finally passed, as the present 
system operative throughout the United 
States affords an opportunity for the 
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mulcting of insurance companies in a 
systematic manner. No better evidence 
of this is needed than the cases of In- 
surance Departments of Washington 
and South Dakota, referred to in thi« 
issue. 

Speaking to a representative of The 
Eastern Underwriter, Senator Grattan, 
chairman of the Insurance Committee 
of the Senate, said that insurance inter- 
ests had no reason to complain at the 
treatment received from the late session 
of the Legislature, and called attention 
to the fact that among the final bills 
passed was one affording a wider scope 
for companies. 

As regards the elimination of the sec- 
tions transferring the cost of examina- 
tions to the State, he said it would have 
meant an additional burden of $100,000 
to an already overweighted budget. He 
was frank enough to admit that the 
principle involved had not been taken 
into consideration. 





RULE WORKS BOTH WAYS. 





The recent action of the Eastern 
Union in seeking to supplement the 
present rating power of electric traction, 
light and heat risks with a central com- 
mittee whereby rates and other matters 
incident to this class of business may be 
handled in case of emergency with 
greater celerity than is now possible, 
has brought the question of over-head 
writing prominently to the front. 
Agents, through their National Associa- 
tion, are very much exercised over wha: 
they construe as being an invasion of 
their rights in this particular by compa- 
nies, although the statement by Mr. 
Correa, vice-president of the Home In- 
surance Company, which appeared in 
our issue of last week, unqualifiedly re- 
pudiates such a motive. 

One in position to know points ou: 
two instances worthy of note in con- 
nection with the present agitation. 

First, a large company secured a line 
approximating a half million dollars i: 
a certain city. Immediately there arose 
a protest of overhead writing and the 
company was accused of stealing busi- 
ness from agents. Investigation reveal- 
ed the fact that the particular corpora- 
tion had not previously been carrying 
insurance on its plant. 

Second, in a certain nearby State a 
corporation has been placing its insur- 
ance through some three or four agen- 
cies located at different points notwith- 
standing the fact that the risks are 
scattered throughout the State. The 
particular agents enjoying these spe- 
cial privileges have no doubt given little 
consideration to the fact taat they were 
writing over the heads of their fellow 
agents. Again, it was recently desired 
to issue a floating policy. The most 
centrally located agency was selected 
for the plum. The erstwhile favored 
agent in another city heard of the mat- 
ter and made a special drive for the 
floater, 20 consideration apparently 
being given to tae fact that this pa.- 
ticular privilege was being enjoyed at 
the expense of other agents. 





Edward A. Woods, manager of the 
Pittsburg Agency of the Equitable Life, 
says that at least a dozen representa- 
tives of the Pittsburg Agency should 
qualify as members of the Circle of 
Jubilee Hustlers before the convention 
in July. 


FOR LIABILITY AGT. 


REMEDIED. 





FORMER DEFECTS _ 





Attorney-General Wickersham and W. 
H. Eliis Point Out Why Federal 
Employers’ Law Should Stand. 





The Goverment on Tuesday filed in 
the Supreme Court of Errors, Hartford, 
Conn., its brief in the case of Edgar G. 
Mondon, plaintiff, against the New 
York, New Haven and Hartford Rail- 
road Company. The case was brought 
under the Employers’ Liability Act of 
April 22, 1908, and the Government, by 
permission of the court, is allowed tu 
intervene and file a brief in support of 
the constitutionality of the act, which 
has been challenged by the defendant 
company. Attorney-General Wicker- 
sham and Wade H. Ellis, his assistant, 
who prepared the brief, have taken a 
strong persona] interest in this case be- 
cause of its great importance and at 
the outset state that the Government 
has no interest in any other question in- 
volved than to defend the validity of a 
wholesome and important act of Con- 
gress, passed for the protection of a 
vast number of citizens and for the 
safety of the interstate commerce. 

Attention is directed to President 
Roosevelt’s message to Congress May 
25, 1908, recommending the immediate 
enactment of an employers’ liability act 
drawn to conform to the then recent de- 
cision of the Supreme Court and elimi- 
nating the constitutional defects found 
to exist in the former act. This Con- 
gress, exercising its best judgment, pro- 
ceeded to do. The Senate committee, 
it is pointed out, having the matter in 
charge, after pointing out the defects in 
the former law stated that the proposed 
measure avoids these criticisms by con- 
fining the applications of its provisions 
to the employes of common carriers 
which are within the regulative power 
of Congress over commerce while em- 
ployed by such carrier in such com- 
merce, 

In the brief it is contended that the 
questions raised in this case are settled 
by the decision of the Supreme Court 
in the former liability cases and that 
the statute is constitutional though 
broad enough to include an action for 
an injury sustained by a servant of a 
railroad engaged in interstate com- 
merce caused by the negligence of an 
employe not engaged in interstate com- 
merce. 

“In passing this statute,” the brief ar- 
gues, “Congress was legislating solely 
with respect to the relation of inter- 
siate railroads and their employes while 
engaged in interstate commerce. lt is 
the object of the act to protect an em- 
ploye engaged in interstate commerce 
from injury as the result of any negli- 
gence of the interstate carrier or of any 
of its instrumentalities. "While a ser- 
yant of an interestate road is about his 
master’s business and engaged in inter- 
state commerce he is entitled to and is 
within the protection of the Congres- 
sional power. 

“The interstate business of railroads 
is so intermingled with their State busi- 
ness that no segregation can be recog- 
nized in regulating the relation between 
interstate carriers and their interstate 
servants.” 

The brief concludes as follows: 

“This is a wise, progressive and hu- 
mane statute. It seeks, within approved 
and conservative lines, to accomplish 
an object whose worth and justice all 
men have long admitted and many 
other civilized nations have long ago 
attained. Legislation that is to protect 
railway employes does not benefit a 
class alone, The safety of an inter- 
state carrier’s servants means the safe- 
ty of interstate commerce itself. 

“With respect to this act not only its 
beneficent purposes but the care with 
which it was framed to meet the very 
constitutional objections now urged 
against it should make its validity as- 
sured. 





OF PERSONAL INTEREST 











Samuel T. Brown, a leading local 
agent of New York City, son of the 
late T. Y. Brown, and a first-class busi- 
ness man on his own account, was elect- 
ed to the directorate of the Lloyds Plate 
Glass Insurance Company of this city, a 
few days ago. He will act as a member 
of the auditing committee, one of the 
most responsible committees of the 
board. Clean-cut, level-headed and well 
poised “Sam” Brown has made good in 
everything he has undertaken, and his 
aecession to the directorate of so reput- 
able an institution as the Lloyds Plate 
Glass, is evidence that his business 
capacity is well understood throughout 
the underwriting fraternity. 





Never in the history of insurance 
have the heads of various State Insur- 
ance Departments had so much to do 
with the business as now. In fact com- 
missioners at the present time have 
much to say as to even detailed affairs 
at the home office, including the general 
menagerial policy. 

This being true, it must be a source 
of satisfaction to the fraternity as a 
whole to read of the reappointment 
to office of a man of such high caliber 
as James V. Barry, for many years in- 
surance commissioner of Michigan. A 
man of keen judgment, high intellect, 
conservative, and yet fully appreciating 
the functions of the position with which 
he has been honored, underwriters feei, 
and justly so, that in Mr. Barry they 
have a commissioner who will not ve 
swayed to a point of supporting either 
in the Legislature or convention prin- 
ciples detrimental to the best interests 


‘of the business. 





One of the grand old men of the life 
insurance business whom it is our 
pleasure to know is De Forest Weld, 
for fifteen years or more general agent 
of the Home Life at Pittsburg. Some 
people might think that Mr. Weld is far 
beyond the 60-year mark as regards age, 
and he is, but he is a substantial refu- 
tation of the theories of Oslerism. He 
makes no attempt to work with or 
through agerts, his efforts being along 
lines of personal production. During 
the month just closed he secured 13 ap- 
plications for insurance aggregating 
$52,000—a mighty creditable achieve- 
ment. 





Silas P. Wood, former president of 
the British American Insurance Compa- 
ny of New York, and now a prosperous 
broker of the metropolis, sailed for Eu- 
rope on Wednesday to be gone four or 
five months. He will travel in Great 
Britain and the Continent, testing all of 
the famous golf courses, and comparing 
them with the links at Plainfield, Sum- 
mit, Cranford, Augusta, and other note- 
worthy spots in this country with which 
he is well acquainted. 





On Saturday last Edward F. Beddall, 
president of the Queen Insurance Com- 
pany of New York, and general attor- 
ney in the United States for the Royal 
Insurance Company of Liverpool, at- 
tained his seventieth birthday. In rec- 
ognition of the event the department 
managers of the two corporations unit- 
ed in presenting their popular leader 
with a handsome gold watch. 





After fifteen years service in the life 
and accident insurance business, Frank 
L. Thurber has resigned as manager of 
the Pacific Mutual Life at Cleveland to 
take an interest in the Western Re- 
serve Motor Car Company, and under 
the title of vice-president takes charge 
of the Electric Department. It is stat- 
ed that Mr. Thurber leaves the busi- 
ness at considerable of a sacrifice be- 
cause it is not in line with his religious 
convictions. 
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FIRE INSURANCE DEPARTMENT 





ELEVATOR FIRE AT BUFFALO. 





Flames Severely Damage the Plant of 
the Husted Milling Company. 
Loss Over $200,000. 


Fire which broke out in the feed 
house of the Husted Milling and Eleva- 
tor Company, Buffalo, on the 28th ult., 
did between $250,000 and $300,000 dam- 
age before it was put out. 

Employes of the company discovered 
the fire. They heard a loud explosion in 
the feed house and, on investigating, 
found the interior of this structure in 
flames. The feed house is of concrete 
construction, and at first it was thought 
that the fire could be kept confined to 
this building. Before the first fire ap- 
paratus reached the scene, however, the 
flames had shot through the chutes 
leading to the elevator, and the interior 
of that structure quickly was converted 
into a fiery furnace. 

The plant of the company faces Elk 
street and extends backward for a total 
distance of about 200 feet to the Nickel 
Plate Railroad Company’s tracks. One 
side is flanked by Prenatt street. There 
was ample space for the firemen to at- 
tack the fire, but from the nature of 
things they had to stand by most of the 
time, unable to do much. 

The elevator is between 100 to 125 
feet in height and its walls are pro- 
tected by steel, which served to keep 
the flames in the interior and protected 
them from the streams which the fire- 
men tried to throw from the outside. 
In this respect the elevator offered the 
same difficulties as the feed house, ex- 
cept that there was a chance that the 
fiames might weaken the steel in the 
elevator and break their way through, 
thus offering the firemen a chance to 
set at the flames. It was impossible for 
the firemen to do any work on the in- 
side of either of the structures, al- 
though they attempted to do so shortly 
after their arrival on the scene. 

The elevator was a 40-bin elevator, 
each bin being 75 feet high and sur- 
mounted by a concrete dome. The base 
of each bin, to a height of about fifteen 
feet, also was of concrete. Between 
the dome and base the bins were of 
wood construction. As a consequence, 
they offered ample food for the flames 
and at the same time made the condi- 
tions just about as hard as could be for 
the firemen as regards fire fighting. 

The elevator’s total capacity was 
ibout 200,000. At the time the fire 
broke out between 150,000 and 175,000 
bushels of grain of various kinds were 
in the structure. All this will be a to- 
tal loss. It is doubtful if any of the 
grain can ever be worked over again for 
such uses as burned grain often is put 
to, 

Two alarms were turned in for the 
fire, and after the second alarm was 





sent in, special calls were sent out for 
five additional fire engines. About nine 
years ago the same plant on the same 
site was wiped out by fire and at that 
time several firemen were hurt. It was 
thought when the plant was rebuilt that 
it was practically fireproof and in any 
event couldn’t be destroyed completely. 
Officers of the company felt sure that 
the flames wouldn’t communicate from 
the feed house to the elevator or vice 
versa, yet that is exactly what hap- 
pened. 

E. M. Husted, president of the com- 
pany, and Riley E. Pratt, vice-president 
were at the fire and consulted with 
Cnief McConnell regarding the work be- 
ing done. Mr. Husted said that the loss 
would probably be betwen $250,000 and 
$300,000 and that he thought the inte- 
riors of the feed house and elevator 
would all be burned out before the fire 
was extinguished. 





HARD HIT. 





Lioyds Underwriters Lose Close to 
$400,000 Through Failure of James 
Bischoff & Co. 





It is reported in London that Lloyds 
underwriters of that city lost no less 
than $400,000 through the sensational 
failure of James Bischoff and Compa- 
ny, prominent attorneys and brokers. 

The firm had been in business for 
many years and was held in high re- 
pute by those having dealings with it. 
Mr. Bischoff, the head of the house had 
not been active in the management for 
a long time, the direction of affairs be- 
ing left in the hands of the junior part- 
ner, The latter, it developed, specu- 
lated heavily with the funds of his firm, 
and when his transactions could no 
longer be concealed, fled to the conti- 
nent. Each of the underwriters in the 
group, for which he was attorney is 
credited with putting up $10,000, while 
the outside underwriters charged the 
heavy amount owing them by Bischoff 
and Company, to profit and loss. 





New York Fire Insurance Legislation. 





Of the swarm of fire insurance bills 
introduced during the newly concluded 
session of the New York legislation in- 
cluding the Grady anti-compact bill, the 
Duell valued policy bill, the Cuvillier 
bill to investigate the Underwriters As- 
sociation of the State of New York, and 
the Hoey bill, limiting the amount of 
risks on single city blocks, all perished, 
except that permitting mutual compa- 
nies of other States to transact busi- 
ness in New York, and taxing them 
therefor. Little was done with other 
insurance matters. Upon the whole the 
insurance legislation of the session was 
not bad, and should have been better.— 
“Weekly Underwriter.” 


TRENTON’S FIRE RECORD. 





Loss in Past Seventeen Years $1,293,- 
534—Record of 1908 a Most Credit- 
able One, 





According to the report of Chief 
Charles S. Allen, of the Trenton, N. J., 
fire department, submitted to the Boara 
of Fire Commissioners several days 
ago, since the paid fire department has 
been in existence in this city, which 
covers a period of seventeen years, the 
loss from fire has reached $1,293,534. 
This is out of a total of 2,651 alarms. 
The insurance on these fires reached 
$1,182,561. Thus the loss over and 
above the insurance was $110,973. 

Commenting on this, the chief refers 
to the gradual increase in population in 
the city, its growth in manufacturing 
industries and the acquisition of prop- 
erty, and intimates that the city has 
been very fortunate with its fires. He 
speaks in the highest praise of the meu 
of the department for their efficiency 
and devotion to duty. 

There was a yearly report also of the 
chief, which showed that there were 
205 alarms during the year, with a totat 
loss of $36,589. The insurance on this 
was $32,926, showing a loss over the in- 
surance of $3,672. This in a city which 
is bordering on the 100000 margin of 
population is remarkably low, accord- 
ing to the chief. 

Chief Allen recommends the frequent 
flushing of the water mains to rid the 
pipes of the many dangerous obstruc- 
tions which often lodge there. 

The chief's report for the month 
showed the comparatively small num- 
ber of alarms, with little loss. 





HOTEL LOSS ON STATEN ISLAND. 





Fire Damages Handsome Terra Marine 
Inn at Huguenot to the Extent 
of $55,000. 





It is figured that tae loss suffered 
from fire by the Terra Marine Inn at 
Huguenot, S. I, some days ago, will 
not be far from fifty per cent. of the 
total insurance involved, $112,000. The 
list of companies interested both on 
building and contents is as here given: 

On building: National Union, $2,500; 
Farmers of York, $2,500; Hanover, 
$2,500; Londoa Assurance, $2,500; Na- 
tional, $6,000; Springfield F. & M., $1,- 
500; Royal, $5,000; Stuyvesant, $2,500; 
Pacific, $1,500; Spring Garden, $2,000; 
North British & Mercantile, $2,500; 
Ins. Underwriters, $2,500; German Am- 
erican, $2,500; Assurance Co. of Am- 
erica, $1,500; Globe & Rutgers, $1,500; 
National of Pittsburg, $1,500; American 
of Pa., $3,000; Firemens of Newark, 
$2,000; Phoenix of Hartford, $1,500: 
Reliance, $2,500; Fire Association, $2.- 
500; Boston, $3,000; Home, $8,000: 
Northern of London, $6,000; Insurance 
Co. of N. A., $2,500; Western Assurance, 


$2,500; 
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Westchester, Northera 
of New York, $2,500. 

On furniture: Teutonia of N. O., 
$1,000; Scottiso Union & National, $1,- 
500; Aetna, $2,500; Royal, $3,500; New 
Brunswick, $1,250; German of Peoria, 
$2,500; Citizens, of Mo., $2,500; Phila- 
delphia Und’rs, $2,500; Stuyvesant, $1,- 
250; North British & Mercantile, $1,50v, 
German of Pa., $3,000; Penna., $1,500; 
Northern of London, $4,000; Delaware 
of Pa., $1,500. 

The Inn, which was the finest struc- 
ture of its kind on Staten Islaad, was 
built two years ago by the United Con- 
tractors Corporation, at a cost of $200,- 
000. It was insured in February, 1908, 
at a rate of 2% per cent. for three years. 
Six months later the Suburbaa Fire 
Insurance Excaange fixed the rate at 2 
per cent. per annum, or 5 per cent. for 
three years, just double the original 
figure. Samuel Metzger, of Samuels, 
Cornwall aad Stevens, prominent New 
York City brokers, controls the line. 

Following the fire Frank D. Ames, 
president of the Terra Marine Company 
said: 

“We shall erect a hotel which will 
not have its equal anywhere around 
New York. It will be double the size 
of the old building. We nave already 
ordered the United Contractors’ Corpo- 
ration to begin the erection of important 
additions to the ian and our original 
plan need not be materially changed 
except that it will be entirely new and 
of fireproof construction throughout. 
It will be concrete in construction and 
cost in excess of $500,000.” 

The burning of the property recalls 
the destruction by fire of the famous 
Hotel Castleton, of Stapleton, S. L, a 
couple of years ago, whica proved a 
total loss, the interested insurance com- 
panies paying upward of $100,000 
That the Terra Marine was not wholly 
destroyed reflects high credit upon the 
fire department members, who fought 
the fire with rare skill and courage. 
The fire boat Zopaer Mills, now per- 
manently stationed at Staten Island, 
hurried to Huguenot when the alarm 
was turned in, but got stuck in the mud 
and was unable to render the slightest 
assistance, 


$5,000; 





Licensed in New Jersey. 


The Central National Fire Insurance 
Company, of Chicago, Illinois, has been 
admitted to New Jersey to transact the 
insurance of fire, lightning and tempest 
on land, 

The Company commenced business 
on March 8, of the present year with a 
paid-up capital stock of $100,000 and a 
surplus paid-in of $100,000. 

Whilden & Hancock, New York City, 
are managers of the eastern department 
of the Company. Agents appointed in 
New Jersey are O. O. Lauckner, Hobo 
ken; James H Mason, Atlantic City and 
Harry J. Foley, Newark. 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 


office in Liverpool 


Surplus, Sars. Ca ee 
Losses Paid by Chicago Fire, 1871 
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WATER SYSTEMS OF SOUTH. 
(Continued from page 1.) 
system consisting of eighteen 6, 8 and 
lv-inch wells ranging from 200 to 800 
feet in depth with about eleven million 
gallons pumpage capacity, and three air 

compressors. 

“They use the Poley Air System on 
these wells, which are scattered around 
over a built-up portion of the city. The 
water is brought up by this pneuniatic 
iift and gravitation into four circular 
receiving basins of one-half million 
capacity each, from whence it is pump- 
ed into the city mains direct. ‘They 
handle the water twice, making: their 
cost of pumpage greater than in Cam- 
den. 

“This city has outgrown their water 
works and they now have under consid- 
eration the change and enlargement of 
same. They are much below the ad- 
vancement of Camden in their improved 
methods. 

“The city of New Orleans has spent 
several million dollars in the building of 
a municipal water plant, a private plant 
having previously furnished a portion of 
the city. I find the new pumping sta- 
tion very nicely designed with eighty 
million gallons capacity of pumpage, 
consisting of four twenty-million, verti- 
cal, triple expansion Allis Chalmers 
pumping engines. 

“The water is drawn from the Mis- 
sissippi river at the upper end of the 
city into a number of sub-divided sub- 
siding basins, from whence it is pumped 
into a number of coagulant basins in 
which the precipitation of the mud and 
river silt takes place. It is then passed 
through the sand filters preparatory to 
being pumped into the city mains. 

“The method of drawing this water in 
from the river when the river is high 
is by its own gravitation, and when low 
by centrifugal pumps, directly driven by 
electrical motors. The filtering depart- 
ment appears to me as a complicated 
layout, and only time and experience can 
demonstrate its efficiency and perfec- 
tion, which is beyond my judgment to 
express. I understand that New Orleans 
has spent $20,000,000 in five years, and 
much money is yet to be spent in com- 
pleting the work of water and sewer- 
age. 

“IT find at Memphis, one of the most 
expensive, yet most perfect, systems of 
artesian water plants.- As you no doupt 
know, Memphis is known as the bluff 
city of the South, situated on an ele- 
vated plain, and in order to keep with- 
in draft of the ground waters it was 
found necessary to build tunnels about 
ninety feet below the ground level with 
lateral tunnels running to the locations 
of thé different wells. The wells are 
driven from the surface and connections 
made at the point where the pipe passes 
the lateral tunnel. 

“They have quite a number of wells 
alout 200 feet apart, and the water is 
drafted through a manifold in the main 
tunnel to a large casing, in the centre 
of which is a syphon chamber. On the 
cutside of this chamber within the cas- 
ing there are located three vertical, 
duplex, direct acting Worthington ten- 
million gallon pumps with their work- 
ing cylinders in the bottom of the cas- 
ing, which is about eighty feet in depth. 
By this method the water is pumped 
from the syphon directly into the city 
mains. 

“From this station they pump about 
twelve million gallons daily, which did 
not fill the city’s demands owing to its 
rapid growth compelling them to build 
an additional station, about six miles 
from the centre of the city. This con- 
sists of five 10-inch wells varying in 
depth from 400 to 600 feet, in connection 
with which they have an air compressor 
on each well. The water is raised by 
pneumatic lift into one central basin. 
They have five one-million, single, direct 
acting, compound pumps, that pump it 
from the basin to the mains. 

“The equipment and method of pump- 
ing in this station is expensive, not 
within 50 per cent. of the economy of 
Camden. I find the water in Memphis 
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highly impregnated with iron, cbjec- 


tionable to the taste, though very NEW YORK TORONTO 
healthy in its quality. J 0 W N “ ri PA | G 7 C 0 a LONDON CHICAGO 


“At Cincinnati, Ohio, I find the most 
perfect system of pumpage and filter- 
ing, that I have ever had the pleasure 
of witnessing. About seven miles above 
the city proper there is a large intake 
pumping station situated on the _ bor- 
ders of the Ohio river. This consists of 
a large circular casing about ninety 
feet in depth with a central pumping 
shaft directly in the center of the cas- 
ing, connecting with the main tunnel 
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leading to the opposite side of the river| | Humboldt of Allegheny, Pa. 
from which the supply is drawn. German American of Pittsburgh, Pa. . 
“The water is forced from this sta- Detroit of Detroit, Mich. $25,000 Binder at London Lloyds 


tion to large subsiding basins on the 
distant hills that are capable of hold- 
ing ten days’ supply of water for the 
city, from whence it is drawn to the 
filtering plants, gravitating from the 
filtering plants to the high-duty pump- 
ing station, about five miles distant, 
toward the city and pumped from 
there directly into the city mains. 
“The greatest piece of hydraulic en- 
gineering I have ever had the pleasure 
of witnessing is situated In this intake 
station, consisting of four vertical, tri- 
ple expansion, thirty million gallon 


pumping engines which I am pleased to WOOD BROTHERS &z COMSTOCK 


say are the product of a Camden indus- 
try, designed by Mr. Lewis, of the Cam- GENERAL AGENTS 
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den Iron Works, and merits great credit 
as to his ability. In my thirty oda 
years of engineering av yer see 
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most perfect, and I doubt if there is | 
one existing that is superior or perhaps 
its equal. The high pressure station 
consists of five vertical, triple expan- 100 WILLIAM STREET -_ es «= ~ 
sion Holly pumping engines of the very 
latest and neatest design, and, consid- 
ering the source from which Cincinnati 
is compelled to draw its supply, the en 
gineering design, skill] and complet 
mechanical architecture prompts me to 
feel that there is no city, situated as it 
is, more up-to-date and complete in 
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will be quite valuable in my experience. | 9ndon Lloyds Underwriters that accept American fire business through 


“After considering my observations i ‘. a ae 4 . 
of the different plants, in my judgment our office. Immediate binders given; 10% commission paid. If you are 


dine ts tease ane ee Per short of insurance send us full information, including list of the principal 
of pumpage, drafting as we do 70 per represented companies and amounts they carry. 

cent, of our water direct with single 
pumpage and in the adoption of mod- 
ern improvements.” 
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Bearbury and Zeigler, Essex county, 
N. J., representatives for the North 
British and Mercantile, have removed 
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SEVERE LOSS AT LOCKPORT. 





Fire Damages Rubber Company’s Plant 
to Estimated Extent of $100,000. 
Companies Interested. 

Flames originating in a shaft con- 
necting the plant of the Lockport Rub- 
ber Company with that of the Susque 
hanna Smelting Company at Lockport, 
N. Y., on the 28th ultimo, not only de- 
stroyed the latter, but fora time, fanned 
by high wind, threatened adjoining 
property. So severe was this danger 
considered for a time, that aid was sum- 
moned from Buffalo. Before the re- 
quest was complied with, it was coun- 

termanded. 

The rubber company’s building is 
owned by the Holly Manufacturing 
Company, now part of The Snow Steam 
Pump Company of Buffalo. It will take 
$75,000 to replace the building. The 
rubber company loses $100,000 on the 
plant, and The Susquehanna Smelting 
Company’s loss it is figured will be 
about $2,500. About 125 men are out of 
employment due to the fire. 

The Holly Manufacturing Company 
has $50,000 insurance on the building, 
$3,000 of which is covered on patterns. 
The insurance companies interested are 
the Liverpool and London Globe, Home, 
Hartford, New Hampshire, Phoenix, 
Boston and the Fire Association. 

Insurance on the property of the rub- 
ber company aggregates $40,000; $30,- 
600 on machinery and the balance on 
stock. The companies covering on ma- 
chinery are: Royal, $5,000; Aetna, $2- 
500; Sun, $2,500; County of Pa., $1,500; 
Ins, Co. of N. A., $5,000; Springfield, $2,- 
500; Westchester, $2,500; Continental, 
$1,000; Niagara, $2,500; Queen, $2,500; 
Royal Exchange $2,500. 

On stock: Home, $5,000; 
$5,000, 


Hartford, 





MAKING GOOD PROGRESS. 





Secretary Brooks of California Fire 
Pleased With Results in Eastern 
Department. 





yeorge W. Brooks, secretary of the 
California Insurance Company, who has 
been visiting the Eastern Department 
which is under the management of 
Frank C. Sturtevant of Philadelphia, ex- 
presses himself as being well satisfied 
with the progress made by the Cali- 
fornia in the East. The results in the 
Eastern territory for the first three 
months have been highly gratifying, and 
the same is true as regards the business 
throughout the entire country. 

Mr. Brooks left for the Coast on Satur- 
day and on his way back will stop in 
Chicago for a few days in connection 
with the opening of a new department 
there, referred to in our issue of last 
week, 





PROMISES TO BE GOOD. 





Nelson Agency at Highland Falis, N. Y., 
Agrees to Correct Violations. 

Following a recent visit of the 
Orange County, New York, district com- 
mittee to the office of the M. F. Nelson 
agency at Highland Falls, Mr. Nelson 
promised to correct a number of viola- 
tions checked up by the special agents, 
and in future to conform to the regula- 
tions of the local board. 





Second Loss on Prominent Newark, N. 
J., Risk. 





For the second time within a month 
fire visited the extensive plant of Wil- 
kinson, Gaddis and Company, Newark, 
N. J., on the 27th inst. The blaze this 
ime was in the storehouse closely ad- 
joining the recently burned elevator. 

The warehouse fire, which caused a 
loss of close to $80,000, is believed to 
have been caused by an electric switch- 
hoard on the second floor of the build- 


The storehouse occupies a wedge- 
shaped plot of ground, with the apex on 





Murray street. The southern end is 
taree and a half stories, the gutted 
portion two and a half. Both sections 
are built of brick and adjoin the old 
grain elevator. A member of the firm 
said that the building was insured for 
#100,000. 





CHANGE IN AGENCY. 





Morgan and Faulkner, of New York 
City Buy Newark, N. J. Business of 
E. D. Birkholz. 





The Newark, New Jersey agency of 
E. D. Birkholz, representing the North- 
western National, Milwaukee Mechan 
ics and the Northern of New York, has 
been purchased by Joseph Morgan ana 
D. R. Faulkner, who will continue th: 
business under the firm name of Mor- 
gan and Faulkner. 

Both Mr. Morgan and Mr. Faulkner 
are brokers in New York City, and con- 
trol a considerable line of choice risks 
throughout Northern New Jersey. 

Mr. Birkholz will ian future confine 
his energies to his real estate business 
at Orange. 





BINGHAMTON SELECTED 





As Meeting Place for Annual Conven- 
tion of New York State Local 
Agents Association. 





The annual convention of the New 
York State Association of Local Fire 
Insurance Agents will be held at Bing-| 
hamton, on June 10. 

W. H. Hecox, a leading local agent of 
Binghamton, and prominent in the af- 
fairs of the city, is president of the As- 
sociation, having been so elected atthe 
gathering at Watertown last year. 





Taft and Bryan Risks. 
' 

About ten weeks before the election | 
which made William H. Taft President | 
of the United States, Leo V. Doherty, a 
broker at 186 Remsen street, Brooklyn, | 
secured a $5,000 line on a building own- 
ed by E. C. Bryan at 329 Flatbush 
Avenue. About two blocks away he 
noticed the following sign “A. Taft,’ 
and it occurred to him that a Taft line 
as a supplement to the Bryan risk al- 
ready secured would make an appropri- 
ate combination. He found that Mr. | 
Taft made a specialty of parquet floors | 
and after explaining his missicn was) 
promised some insurance. The promise | 
was fulfilled April 2nd. 











Larger Water Mains for Rochester. 





City Engineer Fisher, of Rochester, 
N. Y., recommends the enlargement 
and replacement of about ten miles of 
small water mains throughout the city 
at an estimated cost of $125,000. 





Removal of Montgomery & Fountain. 





Montgomery and Fountain, agents in 
the Metropolitaa District for the Insur- 
ance Company of the State of Illinois, 
have removed from their old offices on 
Pine street to more centrally located 
quarters at 28 Cedar street. The new 
quarters are on the grade floor, thus 
making it more convenient for brokers 
to patronize this well-liked agency. 





In the closing hours of the New York 
Legislature Assemblyman Foley’s bill, 
aimed at the “ambulance chasers” was 
passed. That it will be signed by Gov- 
ernor Hughes is a safe assumption. 


RAD: 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 


PRICE $3 PER YEAR 
Address, 105 WILLIAM STREET 





THE EASTERN UNDERWRITER. 

















NET SURPLUS. 
TOTAL ASSETS 





Proposed Home 
Offiee Building 





FIREMEN’ 


NEWARK, N. J. 
Statement January 1, 1909 


eee Te ee ty oe re $1,000,000.00 


All other Liabilities 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


S INSURANCE CO. 


1,663,370.13 
152,129.65 


2,237,124.31 


Pan's oh Rhona paniee $5,052,624.09 





A. H. HASSINGER, Secretary 











THE LEADING FIRE COMPANY 
OF THE WORLD 






INSURANCE 
COMPANY 
LIMITvTeD 


[of Liverpool England. | 








GERMANIA 
FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 


Cash Capital ..... $1,000,000.00 
ts cae aies 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 


Holders........ 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 











NEW YORK CITY 


enone 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908, 





Pe rer ry Tere Tere ere $2,313,222 
| Le Serer rere 584,137 
HON. GEO. A. COX, 

President. 


W. R. BROCE, 
Vice-President 
W. B. MEIKLE, General Manager, 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 
$1,000,000.00 
$4,395,625.89 


Cash Capital 

Cash Assets 

Cash Surplus to Policy 
Holders $2,063,044,01 


The real strength of an insurance company is in the con 
servatiom of its management. and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MURRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 

















ORGANIZED 1865. 


Virginia State Insurance Co., _0f Richmond 


GEO. L, CHRISTIAN, Pres. 





ROBERT LECKY, Jr., V. Pres. & Secy 





THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 





CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER INSURANCE CO BUILDING 

“ ASSETS 
12-31-07 
Empire City Fire Ins. Co., Inc, 1850..... $566,779 
Nassau Fire Ins. Co., Inc. 1852........... 748,381 
Pp. ter Cooper Fire Ins. Co., Inc. 
National Lumber Ins. Co., Inc, 1905..... 

(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
lutchess Fire Ins. Co., Inc. 19'6........ 583,362 
(Where not locally represented) 
FOR NEW YORK CITY 


AACHEN & MUNICH FIRE INS. CO. 
ALLE RE INS. CO. 
MaaTE Re N PIRE INS. CO, 














THE EASTERN UNDERWRITER. 


FIRE BUSINESS OF WASHINGTON > 


present a record of the 
losses incurred and 


Below we 
premium receipts, 
liabilities assumed by each of the fire 
insurance companies writing in the Dis- 
trict of Columbia during the year end- 
ed December 31, 1908. The information 
will b2 of peculiar interest to managing 
underwriters because of the demoral- 
ization that has obtained in the terri- 
tory in the past twelve months, and 
which unfortunately shows no sign of 
abatement. The individual company 


Company. 
Royal, England ..........escecccecoes 
Northwestern National, Wis. 
Home, New York ........-cecceeeeess 
Firemeas, Washington, D. CU. 
North British & Mercantile, England .. 
German American, New York .......- 
Mutual, Washington, D. C. 
National Union, Washington, D.C. .... 
Hartford, Hartford, Conn. 
German American, Washington, 
Corcoran, Washington, D. C. 
Continental, New York 
Northern, London .........sseeeeeeees 
Arlington, Washington, D.C ........-- 
Liv. & Lon. & Globe, England ........ 
Potomac, Washington, D. C. 
Commercial, Washington, D. C. 
Franklin, Washington, D. C. .......... 
Aetna, Connecticut .......--.2-eeeeees 
National, Connecticut ..............-+- 
Springfield F. & M., Mass. 
Mutual Protection, Wasaington, D. 
Norwich Union, England 
Hanover, New York ........--eseseees 
American, New Jersey .......---eeee05 
Scottish Union & National, Scotland 
Commercial Union, England .......... 
Phoenix, Connecticut .......cceceseees 
Bee: TAGIGEE ec kc cscvecacsescwsvees 
Royal Exchange, England ............ 
Phenix, Brooklyn 
National Union, Penna. 
Connecticut, Hartford .........cceesee 
Fire Association, Philadelphia ........ 
Fidelity, New York 
Dixie, Greensboro, N. C. 
Queen, New York 
Firemens Fund, California ............ 
Westchester, New York .............. 
American, Philadelphia 
Ce ee eee re 
Franklin, Philadelphia 
Georgia Home, Georgia ............... 
Citizens, Missouri 
Commonwealth, New York ........... 
London & Lancashir2, England ....... 
Hamburg Bremen, Germany 
Camden, New Jersey 
PR, BOOT BOP es ccc we saedeeec cee 
Pennsylvania, Phila. 
Boston, MAMORCRUSCIES «2. ccccicicwerccee 
meow Mamene, H. Bec sciisiccsvecs 
Providence-Washington, R. I. 
Phoenix Assurance, England 
North River, New York .............. 
Buffalo German, New York ........... 
*Asricuitural, Mew YOrk «2.0. ccccccece 
Orient, Hartford 
Virginia State, Richmond 
American Central, St. Louis ........... 
Granite State, New Hampshire 


ee 


a. eae 
SS ee eer 
Milwaukee Mechanics, Wisconsin ..... 
North State, Greensboro, N. C. ...... 
London Assurance, England .......... 
Western Assurance, Canada .......... 
PE CEE oivevecasaidsiuwes ens 
Aachen & Munich, Germany .......... 
Piremens, NOW JOrsey «2. o.cccscscvces 
Jefferson, Philadelphia ............... 
i ee eee 
German Alliance, New York .......... 
Williamsburg City, New York ........ 
Equitable F. & M., Providence ........ 
CJOUmey, PUMMRCIDAIA .osisccccvcsscoss 
Virginia F. & M., Richmond ......... 
British America, Canada ............0.. 
ey ee es A Es MUR, - vi ceicecacies 
Givard, PRUAACIDIIG «2.00.05 cc sccccsces 
New Brunswick, New Jersey .......... 
oe es re 
Delaware, Philadelphia ............... 


incomes have been held intact in 1908, 
despite the severe rate-cutting indulged 
in, ‘but this is accounted for by the 
cancellation of much of the three year 
business and rewriting it for five year 
periods. 

When the returns for 1909 are com- 
piled the premium income will unques- 
tionably show a marked falling off from 








last year’s figures, though there will 
be no corresponding reduction in the 
amount of insurance at risk. 
Prems. Losses Liability 
Received. Incurred. Assured. 
$63,408 $19,649 $9,692,031 
40,519 7,115 6,768,798 
40,130 9,368 5,508,819 
28,696 8,872 7,032,685 
28,025 4,803 6,434,341 
25,424 6,098 4,499,978 
24,442 4,528 7,153,860 
19,745 4,541 4,348,119 
18,332 4,406 2,664,182 
17,283 9,132 3,449,785 
15,498 2,437 3,160,767 
13,991 3,170 2,320,968 
14,288 5,165 1,791,634 
13,364 5,753 2,067,968 
13,305 3,880 2,635,902 
13,180 3,566 3,682,818 
11,357 2,700 1,877,910 
11,135 2,928 2,041,968 
10,674 3,149 1,563,251 
10,439 256 1,520,304 
9,788 3,195 1,358,459 
8,901 1,679 25,350 
8,826 5,041 1,092,507 
8,658 73 1,368,188 
8,195 2,247 1,502,74 
8,061 1,482 1,359,207 
7,992 4,447 1,159,769 
7,349 _. ee 
7,153 1,157 1,041,027 
6,539 2,351 977,943 | 
6,314 5,715 801,430 , 
6,028 2,662 898,615 
5,922 3,830 955,300 
5,895 2,717 786,716 | 
5,550 2,157 791,524 | 
5,485 3,214 905,152 | 
5,356 31 717,670 
4,867 2.899 694,665 | 
4,483 595 763,482 
4,386 1,463 681,843 
4,243 1,687 588,499 
4,114 3,037 507,750 
3,958 1,423 594,908 
3,932 2,556 409,879 
3,899 1,604 552,640 
3,817 2,139 611,459 
3,780 57 591,303 
3,727 3,087 409,785 
3,695 714 576,327 
3,530 2,121 479,858 
3,402 3,109 645,588 
3,390 829 478,567 
3,375 4,404 425,824 
3,274 3,941 521,689 
3,234 3,200 290,850 
3,229 1,328 383,823 
3,190 1,463 549,400 
2,895 200 303,831 
2,878 854 219,852 
2,875 7 445,512 
2,806 1,32 410,929 
2,695 429 314,614 
2,682 760 618,957 
2,660 28 345,808 
2,655 1,128 222,416 
2,605 130 499,350 
2,453 139 354,915 
2,372 350 395,258 
2,316 98 245, 302 
2,233 3,983 331,835 
2,152 Oy 236,195 
2,024 1,970 233,838 | 
1,982 219 892,870 | 
1,951 116 254.680 | 
1,898 83 396,050 | 
1,876 2,813 276,549 
1,816 44 228,019 | 
1,701 1,784 342,517 
1,692 22 213,872 | 
1,596 244 322,959 | 
1,548 304 187,180 
1,545 128 357,372 
1,544 200 222,933 


May 6, 1909. 





I TRE vninais tn tinces nas achat 1,491 30 157,780 
Raod2 Island, Providence ............ 1,447 gh he 234,725 
Svea F. & L., Gothenburg ............ 1,486 ; 183,430 
Mee GUOUEE, SUOONOD divi ec Ss ks as wepeeens 1,398 1,831 220,690 
en PeMUeue, Putepere ..cciccsccscs 1,232 2 116,615 
Buffalo Commercial, New York ....... 1,251 935 137,961 
COOPMAM, WROGURE 6.0... cc cc ccccccce 1,194 328 117,885 
Dutchess, Poughkeepsie, N. Y. ........ 1,183 1,006 178,889 
Shawnee, Topeka, Kan. .............. 1,143 559 141,965 
Security; Conmmecticout .......05. 0 ceete 1,111 21 153,051 
ee 1,008 1,505 136,590 
German American, Baltimore ......... 946 111 112,560 
Ry IE one npg octaves o> 924 6 77,170 
Mutual Investment, Washington, D. C.. 805 320 8,300 
DOROEOL, SOUROT Clee co eccccc cds csicns 805 hase 6,700 
City of New York, New York ........ 704 13 120,750 
Milwaukee, Wisconsin ............... 662 14 71,366 
Rochester German, New York ........ 638 Pitew 103,822 
Law Union & Crown, England ........ 557 1 57,000 
UETPOUERMIEE, TUCUOOE 6 occ ct ct ccc casees 473 2,119 70,940 
Capital, Gomeord, HM, Toes. cc ec eccies 465 61 54,524 
Colummin, Jersey City 22... ce ccccccee 408 ore 6,475 
I, 5d 5 elas facets slaw ¢ oye eee 388 1 73,950 
RIO, SC MUMOMEIEE oc'c.c cheese cscicsces 329 bane 41,050 
Mercantile F. & M., Boston .......... 270 ane 28,400 
POET, PO BOO eo Sewds ce sevscensa 141 tess 11,300 
Commercial Union Assurance Company 

(Limited) — aecas 

OF LONDON. FIFTY-FIFTH YEAR. 


PINE AND WILLIAM STS., NEW YORK CITY 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


_—— 


No. 68 WILLIAM ST. 
New York 





FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


eee - -$1,106,279 
LadebeCses S6ee0u $488,712 





W.H. MIER, President 
E. K. McCONKEY, 
Secretary and Treasurer 








84 WILLIAM STREET 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 
Adirondack Fire Insurance Company 


NEW YORK 











H. C. F. DOHM, Prest. 


162 MONTAGUE STREET 


PROMPT, EFFICIENT 
SERVICE 


BOROUGH UNDERWRITERS 


INCORPORATED 


PHONE 3712 MAIN 


CASUALTY INSURANCE AGENCY 
BRANCH MANAGERS AND AGENTS 


J. PEREZ-PETINTO, Treas.-Sect. 


BROOKLYN, N. Y. 


BROKERS ACCOUNTS 
A SPECIALTY 














CONFLAGRATION PROOF 





CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL $400,000 
All Liabilities, including Reserve 381,653 
Total Assets . » 978,605 
SURPLUS to Policy "Holders 596,952 
Increase in Assets 182,618 
Increase in Reserve 105,175 
Increase in Surplus 45,764 


This Company has a record ‘unequaled i in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH.AND WALNUT STREETS, PHILADELPHIA 
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PURPOSE OF NATIONAL ASS'N. 
President Beardsley Tells What the 


Local Fire Agents Organization 
Has Accomplished. 





The National Association of Local Fire In- 
surance Agents, which was organized about 
ten years ago for the purpose, as expressed 
iu their platform, of supporting right prin- 
ciples and opposing bad practices in fire un- 
derwriting, is to-day one of the most potent 
factors in the conduct of the fire insurance 
business in the United States. 

The association is composed of the various 
State organizations throughout the country, 
nearly every State in the Union being repre- 
sented, the individual membership of which 
made up of representative local agents 
who understand their business, and who he- 
lieve in promoting every effort looking to the 
maintenance and perpetuity of the American 
Agency System, which extends from the At- 
lantie to the Pacific, and which is of inesti- 
mable value to property owners and insurers. 

In its growth and evolution the fire insur- 
ance businéss, in common with all large 
euterprises, became involved, through compe. 
tition, in many practices and methods at 
variance with the principles upon which it 
was founded, and some of these became so 
common as to not only seriously threaten 
the standing of the representative local agent 
but his income as well. 

One of the most pernicious practices that 


had become almost universal on the part 
of the companies were overhead writing— 
that is—writing risks located in territory 


where they had a regularly commissioned 
representative over that agent’s head, either 
from their home office counters or through 
some other agent holding their commission 
for some other locality. Through this method 
of doing business the local agent was de- 
prived both of protection in his own territory 
and his brokerage commission upon the busi- 
ness so written. 

Another serious evil that had crept into 
the business was the appointment of multi- 
ple and “sideline” agents. By sideline 
agents I mean those whose principal busi- 
ness is other than insurance, such as hotel 
men, bookkeepers of manufacturing concerns, 
banking officials, grocers, barbers, etc., who 
are appointed merely to control some particu- 
lar line of insurance or to bring in a few 
premiums to add to those secured by the 
regular agent of the company. ‘There were 
many other practices being indulged in that 
were inimical to the interests of local agents, 
but I will not refer to them at this time. 

Thinking local agents become aroused to 
the fact that unless some concerted action 
was taken to improve existing conditions 
their profession would soon lose much of its 
dignity and their incomes become greatly 
depleted. This feeling led to the formation 
of the National Association of Local Fire 
Insurance Agents, which had already accom- 
plished results beyond the fondest hopes of 
its promoters, and is doing year after year 
much to promote proper regulation in the 
conduct of fre underwriting. As a result of 
its work, overhead writing has been almost 
entirely discontinued by first-class companies, 
nd is now looked upon by underwriters gen- 
erally as absolutely opposed to all business 
ethies Dual, multiple and side-line appoint- 
ments are now recognized as a bane to the 
usiness, and the poiley of many companies 
1 respect to such appointments has entirely 
changed, the tendency being to keep their 
representation upon as nearly a sole agency 
basis as possible. While perfection in this 
matter may never be attained, the situation 
is materially improved and the future bright 
with promise. 

When the association was first organized 
it was regarded by the company officials 
with greater or less antagonism and distrust, 
the fear being that it was designed to be 
, disturbing element in the business, that it 
vould be conducted somewhat upon labor 
union lines, and that the radical rather than 
the conservative class of agents would hold 
the balance of power and therefore cause 
the company managers no end of annoyance. 
Put this was not to be and has not been 
On the contrary, the deliberations of 
he members of the association at their an- 
val conventions, and action of its officialls in 
handling matters relating to fire underwrit- 
ing as they have presented themselves from 
time to time have heen marked by their 
mservatism and a full recognition of the 
ghts and prerogatives of the companies. 
All first-class companies are now upon 
hat is known as the co-operating list of the 
National Association, having signified their 
ceeptance of its principles, and pledged 
eir support and co-operation in eliminat- 
» rate wars, overhead writing and the un- 
ir competition of cut-rate brokers. The 
panies are also on record as supporting 
he position of the local agents in regard 

the ownership of expirations and the 
inciple of sole agency representation. 
they are also in accord with the National 
ssociation upon the desirability of co-operat- 
¢ in all matters of State legislation. 

The company managers have also evidenc- 
| their appreciation of the work and value 
f the association by the appointment of a 

nding joint conference committee of six, 
mpany officials composed of some of the 

ightest minds in the business. which meets 
nually in New York City with a similar 
mmittee of the National Association for 

» discussion of matters of common welfare 

4 mutual interest. 

Annual conventions of the association are 

ld in different parts of the country each 

ir in order to stimulate interest among 


en 


e agents in the various localities and there- 
secure as large a representation as poss!- 





ble. Each State is allowed ten delegates, 
and the average attendance is between two 
and three hundred of the best and most 
throughtful local underwriters in the United 


States. 
Conventions have already been held at 
Chicago, Buffalo, Put-inBay, Milwaukee, 


Louisville, Ky., Hartford, St. Louis, Denver, 
Indianapolis, Richmond and St. Panl. ‘The 
next meeting is to be held at Atlantic City 
in September of the present year. 

These meetings last three days and are a 
revelation to those attending for the first 
time. The amount of business transacted in 
so short a time is surprising, and the variety 
of subjects discussed broadens the view and 
adds to the information of every man present. 

The association maintains a permanent ot 
fice and working force in Boston in charge of 
the secretary, who is a salaried official. It 
also has its own publication, the American 
Agency Bulletin, which is one of the hest 
insurance papers in the country, and is is- 
sued monthly and mailed to all members or 
the association, the subscription price being 
included in their annual dues. 

The president of the association is elected 
at the annual conventions, and as an unwrit- 
ten law limits the occupancy of that office 
to a one-year term I shall not again have 
the privilege of addressing you in that capac- 
ity, although I can assure you that it has 
been a great pleasnre to do so this evening. 

This is an age of organization and co-op 
eration in all lines of business enterprise, 
and it has become a recognized fact that in 
union there is strength. Results that are 
impossible of accomplishment to the individ- 
ual are many times easily secured through 
effective organization. 

When a large number of representative 
men interested in the same class of business, 
whatever it may he, come together and agree 
upon a certain line of action which they 
honestly believe to be for the advancement 
and elevation of their profession their argu- 
ments are listened to with respect and their 
requests are usually granted unless some good 
reason can he advanced to the contrary. 

In addition to the business reforms that 
have alredy been brought about by the loreal 
agents’ organization, it has withont donbt 
rrevented much that might have happened 
had it not heen in existence. It is said that 
an ounce of prevention is worth a pound of 
cure, and the truth of the old adage has cer- 
tainly heen proved time and again in the 
fire insurance business. which is one of the 
most magnificent enterprises of moderna 
times. One of the best supports it has, one 
of the most useful organizations connected 
with it. and one of the strongest forces that 
may he relied upon to maintain its dicnity 
and high standing is the National Association 
of Local Fire Insurance Agents. 





G. G. HOOPER IN CHARGE. 


Former Assistant to Benoni Lockwood 
Managina Metropolitan Office of 


Ins. Co. of North America. 


Pending the appointment of a succes- 
sor to the late Benoni Lockwood in the 
management of the Metropilitan Denart- 
ment of the Insurance Company of 
North America, George G. Hooper. for 
long the capable assistant to Mr. Lock- 
wood is in charge. No end of specula- 
tion as to the future conduct of the 
agency is being indulged in. the nrevail- 
ing opinion being that no decision will 
be reached in the matter until the direc- 
tors of the corporation select a new 
chief executive for it. 





Maine Fire Insurance Report. 


Advance copies of the 41st annual re- 
nort of the Insurance Commissioner of 
Maine, show that during the past vear 
the total fire premiums received 
amounted to $2.911.013, which was di- 
vided as follows: Comnanies of other 
States and countries, $2.720.309: Maine 


mutual comnanies, $180,336: special 
brokers, $10,347. 
The losses naid were $2.416,.444 of 


which amount $2.276,.497 was of comna- 
nies of other States and countries and 
$129.946 of Maine mutual companies 

The losses incurred by foreign fire 
insurance companies in Maine during 
the past year amounted to $2.372.168 or 
87.2 per cent. of the premiums collected 
during the period. 

The report shows that the receints 
for the denartment were $20,195.50. 
The expenditures, covering § salaries, 
traveling, printing, ete., were $9.206 95. 
The exnense of the investigation of fires 
was $1,911.17, the total exnenditure of 
the department being $11,217.42. 





The Home Insurance Comnany on 
noses the estahlishment of a branch vr 
derwriters laboratory at this citv. main- 
taining that such procedure would en- 
tail a heavy and useless expense upon 
the contributing companies. 


THE EASTERN UNDERWRITER. 





AFTER WILDCATTERS. 


Irresponsible Insurance Concerns 
and Brokers Out of Chicago. 


It is said the post office authorities at | 


Chicago intend to clean out the wild- 
cat and irresponsible broker element in 
that city. 
merhays, by the Federal grand jury and 
the issuance of a fraud order by the 
post. office against him, strikes at the 
King bee and will have a salutary effect 
It is possible that the postal authorities 
will make John L. Luweas, a stool pigeon 
of Summerhays on the carpet. Lucas 
is an old offender. 


‘The Leading Fire Insurance Company 
Post Office Authorities Seeking to Drive | 


The indictment of E. J. Sum-| 


The post office autaorities are also 


after E. Ament & Co., who are operat 
ing all over the country with the Na 
tional Fire Underwriters. The real 
power behind the tarone in this case i= 
Charles J. Russell, who served a term 
for representing bogus companies. Rus 
sell seems to be back at his old tricks. 

John E. Keener, who has the Queen 
Cty Fire Underwriters has been indici- 
ed by the grand jury at Chicago. He 
has been in the wild-cat business fo1 
years. 





Vindication for the Steel-Frame 
Building. 


The Murtland building, a _ ten-story 
structure in Pittsburg, has been torn 
down, to make way for a large building 
The event attracted attention through- 
out the county, because this is said to 
be the first dismantling of a modern 
steel-frame structure and therefore Af- 
forded practically the first good oppor- 
tunity to ascertain how this form of con- 
struction withstands the influences of 
time and wear. 

The public is familiar with the more 
or less gloomy predictions as to the dis- 
integration of the vital parts of great 
steel structures, and there has been 
much speculation over the possibility of 
disastrous consequences following the 
weakening of the steel framework 
buried under brick and mortar where 
its condition could not be detected. 

The Murtland building was twelve 
years old, but the steel used in its con- 
struction showed no signs of deteriora 
tion. The material, in fact, was in just 
as good condition when uncovered to 
the elements as it was when it was 
built. The rivets were tight and even 
the grillage upon which the beam 
columns rested, and which was under 
the ground, was in perfect order. In 
such excellent condition was the steel 
work, in fact, that it was promptly pur- 
chased by a corportion which desires to 
erect a duplicate of the Murtland build- 
ing and wil! use the original steel, 
which is pronounced as good as new. 

This appears to be a complete vindi- 
cation of the steel structure, and it 
ought to quiet he fears of thase who 
have been inclined to be apprehensive 
about the future of the modern build- 
ing.—‘“Harrisburg Telegraph.” 





$5,000 Loss at York, Pa., Charged to 
Incendiarism. 


Although it cannot definitely be so 
stated the common belief at York, Pa., 
is that the fire that occurred in that city 
on the 27th inst., destroying the build- 
ing at the corner of Clark and Cherry 
avenues, was of incendiary origin. The 
structure, owned by H. EB. Smith, was 
occupied by himself and by the York 
Paint and Color Company as a ware- 
house. The loss is placed t $5,000. \ 








of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘Marine” 








Representing in New York City 
National Union Fire Ins. Co. 
of Pittsburgh 


Calumet Insurance Co. 
of Illinois 
National Fire Insurance Co. 
of Hartford 


Large lines written upon Buildings, 
Rents, Furniture and Fixtures and 
Sprinklered Risks. 


Prompt execution and delivery 
of policies 
Individual attention 


FRED. S. JAMES & CO. 
AGENTS 
84 William Street 


New York City 


BRITISH AMERICA 
ASSURANCE CO. 


FIRE AND MARINE 


Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 




















Assets 
Surplus in U. S. 
HON. GEO. A, COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Mgr. 


$1,545,433 
$481,771 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















FIRE ASSOCIATION 
Ricca 1817. 


E. O. Irwin, Pres. 





PHILADELPHIA fF 

Company’s Building, 407-409 Walnut St. 

Incorporated 1820. 

Cash Oapital, $500,000, Assets, $7,301,261.56, 

T. Kk. Conderman, Vice-Pres, 
M. G. Garrigues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 
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PRESBYTERIAN MINISTERS FUND 


It was also a clergyman, the Rey. Dr. 
Price; of England, who in 1769 publish- 
ed his observations on reversionary pay- 
ments and annuities, and who was the 
author of the celebrated Northampton 
tables, which at once became, and con- 
tinued to be for many years, the stand- 
ard for life insurance calculations. And 
moreover, it was also clergymen on this 
side of the Atlantic in the year 1754 who 
proposed a plan for the support of min- 
isters’ widows, stipulating fixed annual 
premiums in consideration for the pay- 
ment of stated annuities, and which 
was subsequently incorporated in the 
year 1759, as the first life insurance 
company in America, and the oldest 
continuous life insurance company in 
the world. 

That our fathers in the ministry of 
this new world took their appeal for 
help from the leaden ear of charity to 
this new angel of mercy; that they placed 
the great cause of their hardship and 
suffering upon this divine law every- 
where operative in human life and as 
the vital principle of all life insurance, 
and thus established a common interest 
and a mutual benefit with honor, is 
among the greatest achievements of our 
early Church in America and of lasting 
credit to the imperishable names that 
appear in the Charter of this Corpora- 
tion. 

The petition for this Charter was ad- 
dressed “to Thomas Penn and Richard 
Fenn, Esquires, true and absolute Pro- 
prietaries and Governors-in-Chief of the 
Province of Pennsylvania and Counties 
of New Castle, Kent and Sussex upon 
Delaware.” This petition contains the 
following pathetic representation,. aptly 
illustrative of the birth of life insurance 
out of the suffering of poverty and 
want: “As our lot is cast among people 
who are generally low in curcumstan- 
ces, and many of them forming new set- 
tlements in frontier counties, and as we 
have no other support but a small and 
very uncertain income from the good 
will of our people joined with our own 
labor, we have always found it difficult 
to, make an adequate provision for our 
families, and have often, with sorrow 
and regret, seen the widows and child- 
ren of great and good men who were 
once of our number very much pinched 
and distressed by want and poverty 
without being able to offer them suit- 
able relief.” 

Loan to the Continental Congress. 

While it is impossible to follow the 
Corporation in all its growth and devel- 
opment and progress, there are three 
things of especial interest that should 
be mentioned on this occasion—and 
first, is the support given by this Corpo- 
ration to the Continental Congress when 
this country was in its great struggle 
with the mother country for civil liber- 
ty. It was at a meeting of the Corpora- 
tion held March 9, 1777, that the Treas- 
urer reported that there was then in his 
hands the sum of £9,500, and after sert- 
ous consideration it was agreed to lend 
to the Continental Congress more than 
one-half its entire assets, thus making 
it possible for us to have a Congress of 
our own and Presidents and Governors, 
and all the functions of a self-governed 
people. 


Pioneer in Reforms. 
The second point of interest that 
should be named is the fact that the 
Presbyterian Ministers’ Fund has been 


the pioneer of the great reforms in life 
insurance contracts. In 1792 it was 
made a part of its plan of agreement 
with all ministers insured with it on 
and after that date, that -every person 
who became a policyholder would be as- 
sured that his family would have a full 
and legal claim on the Corporation on 
failure to pay further premiums and 


that thereafter there could be no forfeit- 
ure on that account, thus introducing 


for the first time the non-forfeiture 
principle into the conditions of life in- 
surance contracts. 

Moreover, in 1852 it was further deter- 
mined that should the insured at any 
time desire a cancellation of his policy, 
an estimate would be made of the value 
thereof on life insurance principles and 
the amount thus determined would be 
credited as. a single premium payment 
for the insurance of a single sum pay- 
able on the death of such minister, or, 
at his request, it might be repaid to 
himself thus introducing the principle 
of cash surrender values into policy 
contracts of life insurance. 

Within the last fifteen years the Pres- 
byterian Ministers’ Fund has introduced 
other concessions to its policyholders in 
the way of easy terms for payment of 
premiums, in the way of reinstatement 
of lapsed policies and in the way of lib- 
eral surrender values, that have com- 
bined to make its policies the most at- 
tractive issued by any company. 

The third point of interest in our long 
history, and one particularly worthy of 
mention and of congratulation, is the 
fact that during this entire 150 years 
this Corporation has never contested a 
single policy claim; it has kept good 
faith with its insured; it has met all of 
its obligations. * * * 

But while this Corporation covers in 
its history a period of 150 years, it has 
been during the last fifteen years that it 
has made its greatest progress, during 
which time it has distributed about 
three-fold the benefits to its policyhold- 
ers that were distributed during the pre- 
vious 135 years. On December 31, 1893, 
fifteen years ago, the Fund had in out- 
standing insurance 1,760 policies for 
$2,573,000, with assets of $517,000. On 
December 31, 1908, it had 8,745 policies 
in force for $13,236,000, with assets of 
$3,517,000, thus increasing its policy- 
holders about five-fold, its insurance in 
force about six-fold, and its assets about 
seven-fold, notwithstanding the fact that 
during this period its benefits to policy. 
holders were about three-fold those cov- 
ering the entire previous history of the 
Fund. 

Enlarging Its Scope. 

This Corporation was originally or- 
ganized for the benefit of ministers of 
the Presbyterian Church in the United 
States of America. In 1852 its field was 
cnlarged to include the ministers of all 
churches Presbyterially governed, and 
in 1907 the benefits and advantages of 
the fund were extended to the ministers 
of all Protestant Evangelical churches. 
The reasons operative in this last action 
should be briefly stated on this historic 
occasion. This is a ministers’ company, 
insuring lives that are known as pre- 
ferred risks, thus realizing a mortality 
experience far below that of any other 
insuring company, and thus resulting in 
gains for the benefit of policyholders 
not possible with any other company. 


And now, gentlemen, realizing this 
fact, that the Presbyterian Ministers’ 
Fund embodies in its history and de- 


velopment and operations, benefits and 
advantages not possible of realization in 
any other insuring company, our man- 
agement believed it to be their duty and 
their very great privilege to extend 
these benefits to the ministers of other 
denominations not originally contem- 
plated in our charter. 

But there was another reason opera- 
tive in this change, viz., that while the 
Fund might and would thus become a 
benefit to ministers far and wide out- 
side of its original denominational lines, 
nevertheless by opening our doors to 
receive and benefit these ministers, we 
would be doing an act that would result 
in still greater benefit to ourselves: 
that by making it possible to build up 
a larger membership we would build up 
a stronger vitality as an insured body 
and thus reduce our mortality experi- 
ence as weil as our expense ratios, re- 
sulting in greater benefits to all the in- 
sured.—-From address by Percy S. 
Allen, Secretary and Actuary. 


CONTRACT STATES. 





Bankers Associations Having Fidelity 
Bonding Agreements With National 
Surety Company. 





Bankers associations in the States of 
Minnesota, North Dakota, Iowa, Wiscon- 
sin, Missouri, Kansas, Michigan, New 
Jersey and Georgia, are under contract 
with the National Surety Company, of 
New York, to secure for their members 
fidelity bonds at a 25 cent rate, where 
the company’s form is used, and at 30 
cents where the American Bankers’ 
form is insisted upon. 

Upon business thus written a commis- 
sion of ten per cent. is usually allowed, 
the money going to the organization 
fund for general account. It is express- 
ly stipulated that no rebate be made to 


the individual bank. 

As previously stated in our columns 
the contra¢t rate becomes the genera! 
rate for all companies in the Surety 
Underwriters Association. 


Ocean Accident in New Offices. 








One of the best of the many admir- 
able moves made by tne Ocean Accident 
and Guarantee Corporation is the trans- 
fer of its chief United States head 
offices from 350 Broadway, to the new 
building on the northwest corner of 
John and William streets. Th2 com- 
pany occupies the entire fifth and sixth 
ficors of this centrally located struc- 
ture, and its offices have been furnisacd 
with rare good taste. Beauty and utility 
are happily blended, the general effect 
being most pleasing. 

In celebration of the removal the de- 
partment chiefs presented General 
Manager Ising with an artistic d2sk 
set, which is greatly prized, not alone 
for its intrinsic worth, but for the feel 
ing actuating its donors. The Ocean 
Accident is a thoroughly high-grad2 in- 
stitution and is welcomed into New 
York's insurance district. 





All’s Well With the Empire State Surety 
Company. 





Satisfactory progress continues to be 
made by the Empire State Surety Con- 
pany, which under the direction of 
President Tomlins and a corps of capa- 
ble aids, is making steady gains in all 
important directions, and more particu- 
larly in the bonding department. Hold- 
ing steadfastly to a conservative course, 
the Empire State is building upon per- 
manent lines. 


USE AND OCCUPANCY INSURANCE. 





“L. T. B.” In The Travelers Record. 





The attention of agents has several times 
been directed to the subject of Use and Oc 
in the of 


eupancy insurance written form 
endorsement attached to Steam Boiler poli- 
cies. Many agents have availed themselves 


ot the opportunity to push the sale of this 
kind of insurance and those who have done 
so have met with marked success. 

The loss which can be suffered by a Steam 
Roiler user through his inability tu continue 
the usual operations of his business by ren- 
son of a boiler explosion, is a proper sub- 
ject for insurance, just as is his loss from 


direct property damage, from damage to 
property of others and from personal in- 
juries. It is rare for a boiler explosion to 


take place without the operator of the boiler 
suffering loss by reason of shut-down of the 
plant and against such loss Use and Occn 
peney insurance is the only insurance by 
which he can protect himself. A boiler ex- 
plosion having occurred, the first duty of the 
joiler Insurance company carrying the risk 
is to provide for the restoration of the prop- 
erty at the earliest possible moment, thus 
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enabling the assured to resume operations; 
but with the best and promptest of service, 
a considerable length of time frequently 
elapses before such restoration can be com 
plete. Occasionally it is possible for the 
assured to adopt some temporary means of 
resuming operations in whole or in part, 
pending the complete restoration, as for 
example: renting power from the outside; 
securing temporary quarters and setting up 
temporary machinery. The expense thus en- 
tailed is not covered by a straight boiler in 
surance policy but is specifically covered if 
Use and Occupany endorsement is attached 
thereto. 

A great deal of money is spent by boiler 
insurance companies in the prevention of 
accidents. ‘The amount saved to policyhold 
ers in this way is in no wise reflected in 
the loss payments; nor is there any accurate 
way of gauging the possible loss so sayed; 
but to place it at several times the amount 
of the actual loss payments, is not at all 
unreasonable, and it is largely with a view 
to this saving through the expert inspection 
service rendered that most steam boiler 
users purchase boiler insurance. 

The same line of argument ifustifies the 
assertion that the loss payments to policy 
holders under Use and Occupancy endorse 
ments represent but a part of the benefit 
derived by policyholders from Use and Occu 
pancy insurance. Additional value lies in the 
fact that in the event of loss, mechanics 
experts are promptly available to the assur 
ed and the facilities of a large organization 
such as the Travelers are at his eall, to th« 
end that operations can speedily be resumed 
and the loss from shut-down resulting from 
the boiled explosion greatly diminished; th« 
entire expense incident to such temporary 
arrangements as may be necessary for the 
resumption of operations being borne by thé 
company. * * * 

A steam boiler policy with Use_esnd Ocen 
pancy endorsement attached thts affords 
complete protection from loss due to a boile: 
explosion. Some of the varied features 
such protection are as follows: 


Under the boiler policy proper, indemnit 


for loss by reason of damage to property 
of the assured; indemnity for loss by rea 
son of damage to property of others: 1: 


demnity for loss by reason of loss of life « 
injury to persons. 

Defense at the company’s expense of a) 
claims against the assured for property dain 
age, loss of life, or injury to persons. 


Under Use and Occupancy endorseme, 
indemnity for loss of daily profits and in 
come the result of shut-down of plant; in 


demnity for cost of temporary arrangements 
for resumption of operations in whole or in 
purt; benefit of expert mechanical advice 
and assistanee toward restoration of plane 
and resumption of business. 

An above all else expert inspection service 
for the prevention of accidents, promotion of 
economy and efficiency of operation. 
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plans and speci 
similar request in their policies. 


J. D. PICKARD, revreseniaive, 





could you prepare anything like an accurate valuation of your property with verified 

eations of your buildings? Most insurance companies incorporate a 
We have ——— some of the largest plants in the 

country, and if you’re interested, will gladly es' 

COATS & BURCHARD CO., Public Appraisers, 159 La Salle Street, CHICACO. 


27 William Street, NEW YORK 


OF FIRE . 


imate the cost of similar service for you. 
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SURETY HAPPENINGS 





DRAFT FOR UNIFORM BILL 


ISSUED BY OHIO COMMISSIONER. 


Judge Lemert Gives Basis For Measure 
To Be Drawn By Commissioners 
and Underwriters. 





Judge C. C. Lemert, Ohio Superinten- 
dent of Insurance, has made public the 
following draft of a measure to be used 
as a basis for a uniform bill to be pre- 
pared by the committee on laws and 
legislation of the insurance commis- 
sioners convention, of which he is 
chairman, and a special committee of 
casualty underwriters: 

A Bill 
Regulating the conditions and provi- 
sions to be contained in policies of 
health or accident insurance or both is- 
sued or delivered in this State. 

Be it enacted by the General Assem 


er than long primer or 10-point type; 
nor (4) unless there is printed on the 
first page thereof and on its filing back 
in bold letters a brief description of the 
policy, especially setting forth sufficient 
facts, if the contract is limited to ap- 
Continued on page 19.) 


UNQUALIFIED DENIAL 





From Management of American Bond- 
ing Company Concerning a Rumored 
Merger Deal. ; 


In the latest number of the “Western 
Underwriter,” of Chicago, appears an 
article reciting at considerable length 


the rumored early consolidation of the 


American Bonding Company of Ba'ti- 
more, with the Fidelity and Deposit 
Company of the same city. The chief 


reason for the alleged deal, it is said, 
is the poor physical condition of Presi- 


dent George W. Cator of the first 
named corporation. 

In response to the Eastern Under 
writer’s request for information on the 





bly of the State of Ohio: 








EDWARD L. HEARN, 
Vice-President and General Manager Casualty Company of America. 


Section 1. No policy ‘of insurance 
igainst loss or damage by the sickness, 
or by the bodily injury or death by ac- 
cident of the assured shall be issued or 
delivered in this State (1) until a copy 
of the form thereof has been filed at 
least thirty days with the Superinten- 
lent of Insurance; nor (2) if the Super- 
ntendent of Insurance notifies the com- 
pany in writing that in his opinion the 
form of said policy does not comply 
with the requirements of the laws of 
this State, specifying the reasons for 
his opinion, provided that upon petition 
ff the company, filed within sixty days 
f the time when the cause of action ac- 
rues, this opinion of the Superinten- 
dent of Insurance shall be subject to 
eview by any court of competent juris 
iction: nor (3) shall such policy be so 
ssued or delivered unless every por- 
tion is plainly printed in type not small- 





subject we were handed a copy of a 
letter addressed to the “Western Un 
derwriter,”’ which communication reads: 
“The Western Underwriter, 

Chicago, Ills. 
“Sirs: — 

“T am instructed by the Executive 
Committee of this Company to deny 
without qualification the statements 
made in your issue of April 29th, 1909, 
to the effect that a consolidation of the 
American Bonding Company of Balti- 
more with the Fidelity and Deposit 
Company of Maryland is in contempla 
tion. 

“I am further instructed to say that 
Mr, Cator’s health today is better than 
it has been since his connection with 
this company. 

“Very respectfully, 
W. E. P. Duvall, 
Secretary” 


Signed 


“KOCORDING TO PROGRAMME 





CHANGE OF CONTROL EFFECTED. 


Official Slate of Casualty Company of 
America Re-arranged—Move Gen- 
erally Commended. 


Formal ratification was given by the 
directors of the Casualty Company of 
America on Thursday last, to an ar- 
rangement previously decided upon, 
whereby controlling interest in the cor- 
poration passed into the hands of Ly- 
man A. Spalding, Edwin W. De Leon, 
Edwin L. Hearn and John E, Connelly. 
Messrs. Spalding, De Leon and Hearn 
had been leading executives of the in- 
stitution. Mr. Connelly is an attorney 
of this city. Andrew Freedman, who 
organized the company and was domin- 
ant in its management, resigned as 
chairman of the board, cancelling his 
contract and “waiving all compensation 
thereunder.” 

The new official slate mentioned in 
the Eastern Underwriter of last week, 
was unanimously elected, and assumed 
immediate direction of affairs 

These officials have the confidence of 
the underwriting fraternity, and the 
general: belief and hope is that the 
Company wil] prosper greatly under 
their guidance 

We present herewith a brief biograph 
of each of the new executive 

Edward W. De Lecn. 

Edwin W. De Leon, president 

of the organizers of the Company, and 


was on 


has been vice-president and general 
manager since its organization. He is 
a graduate of Columbia University Law 
School, but, shortly after being admit 
ted to the bar in New York, gave up 
the practice of law to engage in casua 
ty insurance, to which he has since con- 


tinuously devoted his attention He is 
acknowledged to be one of the leading 
casualty underwriters of this country 
and has contributed largely to the lite: 
ature on this subject, being joint author 
of “The Law of Liability” published in 
1899; editor of the casualty insurance 
section of the “Insurance Year Book’ 
published annually by the Spectator 
Company of New York; author of the 
“Manual of-Liability Insurance,” issued 
by the same publisher; author of the 
article “Casualty Insurance” in the En 


cyclopedia Americana; editor of the at 
ticle on “Liability Insurance” in the Cy 
clopedia of Law and Procedure, pub 


lished by the American Law Book Com 
pany of New York; chairman of the Ed 
itorial Beard of the International Insur 
ance Encyclopedia, now in preparation; 
member of the National Child Labor 
Committee for the regulation of employ- 
ment of children in factories, mills and 
mercantile establishments, and member 
of the Executive Committee of the In- 
ternational Association of Accident Un- 
derwriters. 

Mr. DeLeon will exercise general su- 
pervision over the affairs of the Compa- 
ny, but will give particular attention to 
the underwriting policy of every depart 
ment 

Edward L. Hearn. 

Fdward L. Hearn, vice-president and 
general manager, has been connected 
with the Company in the capacity of 
second vice-president, since September, 
1907, and during this short period, has 
become one of the most popular and 
universally liked members of the insur- 
ance fraternity He will assume direct 
charge of the business management of 
the Company's affairs and give atten- 
tion to the development of the business 
in all departments, both in New York 
City and throughout the country.. He 
is well equipped for this work, having 
an unusually wide circle of friends and 
business acquaintances throughout the 
United States. Mr. Hearn has been 
Supreme Knight of the Knights of Co- 
lumbus for the past eleven years and 
his management of its business and fi- 
nancial affairs, has placed this great in- 
surance fraternity in the front rank of 
fraternity insurance organizations. Mr. 
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Hearn’s assumption of the business 
management of the Casualty Company 
of America, will commend itself to his 
friends and business acquaintances 
everywhere, who will join him in every 
effort to make the Casualty Company’s 
future a great and successful one. 
John E. Connelly. 

John E, Connelly, the treasurer, will 
also assist Mr. Spalding in the capacity 
of associate counsel, in the develop- 
ment of the Legal Department of the 
Company. He will devote his particu- 
lar attention to the financial end of the 
business. 

Mr. Connelly is a graduate of Har- 
vard University and the Harvard Law 
School, and although a comparatively 
young man, has achieved notable suc- 
cess, not only in the legal profession, but 
in the financial and business world as 
well. He has been identified with and 
successfully conducted very large finan 
cial enterprises in the city of New 
York, and has large real estate hold- 
ings. He is a man of unusually souna 
judgment, modest and unassuming. His 
successful career in financial affairs, 
particularly qualifies him for the re- 
sponsible position to which he has been 
elected. 

Nicholas W. Muller. 

Nicholas W. Muller, secretary, is a 
graduate of Columbia University, Class 
of 1904. Served in the 65th New York 
Regiment during the Spanish-American 
War, and later, as a lieutenant in the 
12nd U. S. V. L, in the Philippines for 
two years In the fall of 1904, he en 
tered the service of the Casualty Com 
pany of America as (filing clerk 
Through his own efforts, he received 
frequent promotion until he was elected 
assistant secretary in September, 1907. 
Mr. Muller has also recently been ap 
pointed Inspector General of the Army 
of the Philippines 

Lyman A. Spalding. 

Lyman A. Spalding, who 
Andrew Freedman, as chairman of the 
Board of Directors, and was also ap 
pointed general counsel of the Compa 
ny, has been it’s president since June, 


succeeds 


1907, and under his administration, the 
Company’s condition has greatly im 
proved The claim and legal depart 


ments will be under his direct personal 
supervision and he will act a trial 
counsel in all important suits brought 
in the cour of New York City 

Born in Syracuse, New York, he grad 
uated from the Union School of Loch 
port, New York, and attended the Poly 
technic at Aix-la-Chapelle, Germany 
where his father, L. Austin Spalding 
was United States Consul When his 
father was advanced to the consulate 
at Brunswick, Germany, Mr. Spalding 
was acting as Vice-Consul there be 
tween 1888 and 1891 In the last men 
tioned year, he commenced the study of 
law, and in October, 1894, he was ad 


mitted to practice in the Supreme Court 
of this State. Removing to New Yorl 
in March, 1895, he became an assistant 
attorney in the office of Guggenheimer 


Untermeyer and Marshall, which pos 
tion he occupied until October, 1898 
when he became an independent pract 
tioner. 

His election as President of the Com 
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pany was due to his familiarity with 
negligence law and his skill as a trial 
lawyer. Prior to his connection with 
the Company, he was Trial Counsel for 
the New York City Railway Company 
and Florida East Coast Railway Com- 
pany. One of the most important liti- 
gations of which he had charge was the 
so-called -“peonage cases,” in which in- 
dictions were found at the instance of 
the United States Government against 
certain officials of the Florida East 
Coast Railway Company, charging them 
with holding laboring men as slaves on 
the Fiorida Keys, during the extension 
of the Florida East Coast Railway to 
Key West. Mr. Spalding conducted this 
litigation to a successful conclusion, as 
the Government’s case was dismissed. 

Mr. Spalding during his term of office 
as president of the Company, has es- 
tablished a reputation for himself as a 
man of rare executive ability and good 
judgment. Having at this time acquired 
a large financial interest in the Com- 
pany, he and his associates deem it en- 
tirely in the interest of the Company, 
that he be advanced to the position of 
chairman of the board, where he can 
give consideration to the finances of the 
Company, and as genera] counsel, will 
direct all the legal forces of the Com- 
pany. His wide experience as a trial 
lawyer, together witn his rare tact and 
good judgment, will prove of great 
strength to the Company in the hand- 
ling of its legal matters. 





In Good Hands. 





Frank R. Dooley, of Rochester, resi- 
dent manager of the Massachusetts Ac- 
cident Company of Boston, for New 


York, is well qualified to push the af- 
fairs of the Company in the Empire 
State. 


The Massachusetts Accident, which 
has just entered the State, has a capital 
of $100,000 and under the guidance of 
G. Leonard McNeil, president, will at- 
tain a prominent place among compa- 
nies writing accident and health insur- 
ance, The company issues three attrac- 
tive policies styled “The Massaco,” 
“The Bostonia” and “The Devonshire.” 





Not Yet Applied For. 


While it is currently reported that a 
number of surety writing companies 
have decided to ask for a revision of 
the fidelity bond schedule recently pro- 
mulgated for Chicago, no such applica- 
tion has yet been filed with the com- 
mittee of the association having the 
work in its especial charge. Just why 
a special set of rates should be issued 
for the Garden City is not patent to 
managing underwriters generally, there 
being no conditions peculiar to Chicago 
that would justify such action. 





Embezziements Recently Reported. 





James F. Hallahan, a former tax col- 
lector of Englewood, N. J., recently ar- 
rested on a charge of appropriating 
$2,500 of public funds, has been re- 


leased under bail. 





W. J. Hayes and his son Harry E. 
Hayes of the Cleveland, Ohio, bond bro- 
kerage house of W. J. Hayes and Son, 
are accused of embezzling $227,000 of 
railway bonds. 





The Conaway-Ferris-Selbach Agency 
of Denver, has been given the Colorado 
general agency of the Peoples National, 
which has newly entered the State. 





Examination Concluded. 





Acting for the West Virginia Insur- 
ance Department Lee J. Wolfe, of New 
York City, has concluded an examina- 
tion of the Consolidated Casualty Com- 
pany of that State. The report will be 


made public within a few days. 





REBATING BY AGENTS 


iS THE PRACTICE PREVENTABLE? 








F. Seward Holds Laws to be Non- 
Enforcible-—J. T. Stone Vigorously 
Assails the Evil. 


G. 





George F. Seward, president of the 
Fidelity & Casualty Company, is unal- 
terably opposed to anti-rebate laws, not 
that he favors division of commission 
by agents with the assured, for he dis- 
tinctly and emphatically does not, but 
he maintains such statutes are non-en- 
forcible, and for that reason places tne 
law abiding solicitor at a great disad- 
vantage when competing with his elas- 
tic conscience brother. 

Holding tenaciously to this belief 
President Seward has a memorandum 
setting forth his views, copies of which 
he circulates among legislators when- 
ever he learns that such a measure has 
been introduced. 

In the mistaken belief that Mr. 
Seward favors rebating, John T. Stone, 
president of the Maryland Casualty 
Company, vigorously assails the perni- 
cious practice, reciting a score of excel- 
lent reasons as to why it should be 
severely condemned. Briefly these 
charges are: Rebating is immoral, in 
that it at least squints at bribery. 

It is oposed to public policy differing 
in principle not a whit from rebating hy 
railroads, so severely and, justly con- 
demned by the courts. 

It cheapens companies and agents and 
moreover: 


“Rebating is Uncandid. It means} 
that a rate written in a policy and; 
which plainly purports to be the rate 
at which the risk is to be paid for, is, 
in fact, a falsehood, and that another 
and lower rate is the actual one. The 
result is the fostering of deceit on the 
part of every one concerned. 

“Rebating is Unfair. It means that 
the same rate, quoted by the Home Otf-| 
fice to all interested, is to be pared 
down by this, that, or the other agent 
or broker who may solicit the risk, and 
that the ‘cheapest’ man puts the 
others at a disadvantage (for they are 
all offering the same company’s goods). 
The result is a sense of injustice suffer- 
ed by its own representatives against 
the companies that encourage rebating. 

“Rebating is Unwise. It means that 
the agent who practices it loses the 
ability to compete on merit, grows to 
be a habitual rebater, debases to the 
low level of cheap huckstering a calling 
that offers a field for the most intelli- 
gent salesmanship, and finds himself in 
the end actually doing business on too 
narrow a margin to meet his obliga- 
tions. The result, in many a case, has 
been the bankruptcy of the agent and 
the scattering of his business. 

“Rebating is Hurtful to the Assured. 
An agent who has given away a part of 
his commission has a proportionately 
diminished interest in the subsequent 
treatment of 'the risk; and when, during 
the policy period, the assured needs his 
services, he is ‘too busy’ —probably | 
getting another customer on the same’ 
terms. The agent may live up to the 
letter of his obligation; he will certain- 
ly lack that enthusiasm so valuable in a 
crisis. 

“For these reasons the Maryland 
Casualty Company is definitely and firm- 
ly opposed to rebating. We have al- 
ways planted ourselves squarely there 
‘whenever and wherever’ the subject 
has been discussed, and we shall do ail 
we can to discourage it. We recognize 
its existence, of course; and we deplore 
its prevalence. We earnestly hope every 
one of our agents will come to take the 
game position we hold. We know that 
a large number of them are already 
there. ‘The laborer is worthy of his 
hire’ and it is a poor employer who en- 
joys his full measure of the profits of, 
| 





his agents’ labor and then encourages 
conditions that reduce both the hire and 
the self-respect of the laborer.” 





INSURING BANK DEPOSITS. 





Scheme Adopted by Western Bankers 
to Protect Their Customers—Will 
Form Surety Company. 





A number of National and State bank- 
ers met in Kansas City, April 28, and 
at this meeting a plan was formulated 
for the insuring of bank depositors 
against loss tarough the failure of par- 
ticipating banks. The main purpose of 
this undertaking is to enable National 
hanks, which do not come under the 
operations of the State bank guaranty 
law passed by the last Kansas legisla- 
ture, to enjoy the benefits of deposit 
insurance. A feature of the new organ- 
ization is that State banks wil] be ad- 
mitted if they should prefer tais plan 
to that provided by the State law.” 

Twenty-four directors were chosen 
for the association, all Kansas bankers. 
They have already applied for a charter. 
Among those chosen to direct the af- 
fairs are the following prominent bank. 
ers: Scott Hopkins, Topeka: P. W. 
Goebel, Kansas City, Kan.; C. Q. Chand- 
ler, Wichita; Mr. Berks of Wellington: 
Charles Lobdell of Larned; J. R. Burrow 
of Topeka; E. E. Ames of Topeka; D. 
B. Harrison of Downs, and John Linds- 
burg. 

Since the meeting of the National 
bank men at Topeka March 26, the com- 
mittee of twenty-five then appointed, 
consisting of two National and one 
State bankers from each congressional 


district, have been busy formulating a 
plan for closer relationship and co- 
operation between the banks of the 
State and for deposit insurance along 
scientific lines. The plan evolved was 
presented by a special committee of 
bankers to the Comptroller of the Cur- 
rency who found no legal objection to it. 

The plan contemplates the formation 
of a surety company under the Kansas 
State laws with a capital of $500,000, the 
stock of which is to be subscribed by 
the stockholders of the bank ..emselves, 
the purposes of which shall have been 
submitted to and annroved by the au- 
thorities of the State. The company 
will have authority to write bonds for 
the guarantee of all depositors, county 
and other municipal depository bonds, 
and to assist banks which may be tem- 
porarily embarrassed, the central idea 
of the whole organization being to sup- 
port each other and prevent failures. 
State as well as National banks may 
participate. State Bank Commissioner 
Dolley has announced that there will be 
no discrimination in his department 
against State banks which may adopt 
the plan in preference to that provided 
by State law, and the purpose of the 
National bankers, State bankers, and 
State authorities seems to be to work in 
harmony and avoid any friction be- 
tween the two plans. 





Judgment for $2,500 was secured by 
the New Amsterdam Casualty Compa- 
ny against the United States Fidelity 
and Guaranty Company, on Saturday. 
The suit was to recover for a sum em- 
bezzled by an employee of the casualty 
company who was bonded by the Balti- 
more corporation. 








Inquire about our high grade 





“Inquiry Leads To Understanding” 


to-day. Sold by Insurance Agents. 


THE CENTRAL AGENCY 
Syracuse, N. Y. 


investment bond proposition 











THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 
HICAGO, ILLINOIS 


because the 


acnnays and health insurance. 


have the Pa Variety of the Most Attractive policies of 
f you would share in the prosperity of Continental representatives, address 


H. G. B. ALEXANDER, President and General Manager 


1208 Michigan Avenue - 


Chicago, Illinois 








NOW ORCANIZINCG 





Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 





PROPOSED CAPITAL 
SURPLUS 





$2,000,000 
$1,000,000 














Home Office, 


PLATE GLASS 
PERSONAL. POCOLLENT 
AND HEA 


Daniel D. Whitney, Vice-Pres. 





METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


Chart ed 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


47 CEDAR STREET. 


Alonzo G. Brooks, Ass‘t Sec. 
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DRAFT FOR UNIFORM BILL. 





(Continued from page 17.) 

ply only to accidents happening in a 
certain way, so that the holder thereof 
need not be deceived thereby; nor (5) 
unless it contains the following pro- 
visions: 

1—That the 
entire contract. 


2.—That no statement made by the 
applicant for insurance, which state- 
ment is not incorporated in or indorsed 
on the policy issued to such applicant, 
shall avoid the policy or be used in evi- 
dence, and no provision of the charter, 
constitution or by-laws shall be used in 
defense of any claim arising under any 
such policy unless such provisions are 
incorporated in full in the policy, but 
this requirement shall not be deemed 
to apply to the table of rates or manual 
of classification of risks of any compa- 
ny, provided said table and manual with 
amendments had been filed with the Su- 
perintendent of Insurance prior to the 
date of issue of the policy under which 
the claim is made. 

3.—A specification of the time within 
which notice of accident or disability 
shall be given, which time shall be not 
less than twenty days from the date of 
the accident, nor less than twenty days 
from the date which the insured speci- 
fies as the beginning of his disability 
from sickness. 

4.—That notice of a claim for indem- 
nity shall be deemed adequate when 
given to some officer of the company or 
to one of its duly authorized agents in 
this State or sent to the home office ot 
the company. 

5.—That if a past due premium is ac- 
cepted within thirty days from the 
lapse of a policy, such acceptance, 
whether by the home office or by an 
agent of the company, shall reinstate 
the policy in full as to disability begin- 
ning after the payment has been made. 

6.—That if a premium more than 
thirty days past due is accepted by the 
ecmpany or any of its agents, such ac- 
ceptance shall reinstate the policy in 
full as to disability resulting from acci- 
dent; but the policy may provide that 
in case of such past due payment the 
company shal] not be liable for disabil- 
ity resulting from sickness beginning 
within fifteen days from the date of the 
payment. 

7.—That if the assured changes his 
occupation after the policy is issued to 
one classed by the company at the time 

f its issue as more or less hazardous 
than the occupation in which he was 
engaged when the policy was issued, 
the benefits payable under the policy 
shall be such as the premium paid 
would have purchased by the company’s 
classification of the occupation in 
which the policyholder was engaged at 
the time of the death or disability. 

8—That it shall not be deemed a 
change of occupation if the insured is 
injured in connection with the ordinary 
duties of his residence or while engaged 

recreation. 

9—That the company will pay the 
benefits promised within thirty days of 
the receipt by it of satisfactory proofs 
of the death or disability. 

10.—That the policy may be cancelled 
at any time by the company as to all 
risks subsequent to the expiration of 
ten days’ written notice by registered 
mail and the tender of the unearned 
portion of the premium, but that such 
cancellation shall be without prejudice 
'o any claim arising on account of disa- 
bility commencing prior to the date on 
hich the cancellation takes effect. 
11—Specifying the time within 
which affirmative proofs of death or dis- 
ability shall be furnished to the compa- 

. which shall not be less than six 
months from the death of the insured 
from the termination of any disabil- 

insured against. 
12.—Either that the contract shall 
ce effect at noon, standard time, of 
e day on which the premium is paid 
the company or its agent, or on the 
y on which the application for insur- 
nee is accepted by the company, but, 


policy constitutes the 


a 


’ 
a 





whichever the provision, 
which the contract takes effect shall be 
stated in the policy. 

Section 2. No such policy of acci- 


dent or sickness insurance shall be is- | 


sued or delivered in this State if it 
contain any of the following provi- 
sions: 

1.—Limiting the time at which an ac- 
tion at law or in equity may be com- 
menced to less than two years from the 
date when the cause of action accrued. 

2.—For the deduction of an advance 
premium or assessment from benefits 
payable under the terms of a policy. 

3.—Providing for insurance on more 
than one person in the same contract. 

‘—For indemnity to assured for loss 
of time when involuntarily quarantined 
under State law or municipal ordinance. 

5.—Limiting the benefits for total or 
partial disability to a period during 
which the insured is attended by a phy 
sician or confined to the house or to a 
hospital. 

6.—Limiting the amount cf indemnity 
to be paid to a sum less than the in- 
demnity as stated in the policy and for 
which the premium has been paid, pro- 
vided, however, the assured carry an- 
other policy covering the same hazard, 
issued by another company, corporation, 
or association, withou t giving notice to 
the company, corporation, or association 
issuing the first policy, then, and in that 
case, the company, corporation or as- 
sociation issuing the first policy shall 
be liable only for such proportionate 
amount of benefit as the indemnity 
promised in the first policy bears to the 
total amount of :ndemnity in all the pol- 
icies covering the same hazard, and for 
the return of such part of the premium 
paid as shall exceed the pro rata of the 
premium for the benefit paid. 

Section 3. Any company, association 
er fraternal beneficiary organization, or 
any officer thereof, not operating under 

ae lodge system, which issues or de- 
livers in this State, or to a citizen there 
of, any accident or aealth policy or con- 
tract in wilful violation of the provi- 
sions of this act, shall be punished by a 
fine of not less than one hundred dol- 
lars nor more than five hundred dollars 
for each offence, and the Superinten- 
dent of Insuranmce may revoke 
license of any foreign company o1 
agent thereof, which violates any pro- 
vision of this act. 

Section 4. All acts and parts of acts 
inconsistent with this act are hereby 
repealed. 

Section 5. This act shall take ef- 
fect from and after the first day of July, 
A. D., 1910. 





DAMAGE SUITS AND AWARDS. 





Edward Burke, lessee of the “Midget 
City,” in Dreamland, is being sued in 
the Supreme Court, New York, by Anto- 
nio Mager, who seeks to recover $25,000 
damages for the death of his four-year 
old son Antonio, Jr., on July 24, 1904. 
The plaintiff asserfs that while attempt- 
ing to get a drink from an improperly 
placed water cooler, the child was so 





severely injured that death resulted 
three months later, 
By agreement of counsel the J. D. 


Marshall Company of Kearny, N. J., 
will pay Miss Alice McCarthy, a seven- 
teen year old former employee, $1,7uw 
damages, for loss of an eye suffered 


on September 18, 1908, when a belt in| 


the factory broke and struck her. 





A verdict for $2,500 damages 


against the United Piece Dye Works, at 
Lodi, N. J. The plaintiff lost her left 
hand while operating a draft blower a* 
the plant. 





A mistake in filling a physician’s pre- 
scription will cost Edward F. Miller, a 
druggist of the Borough of the Bronx, 
New York City, $8,460, a verdict for 
that sum having been awarded Mrs. 
Mary E. Dreyer on the 27th ultimo. 





the date on! 


THE | 
EMPIRE STATE 
SURETY | 


COMPANY 
OF NEW YORK 


Capital $500,000 





the | 


was | 
awarded Carmine Romania in her suit | 





We Want Agents 


| Who Are Producers 


For information and 
open territory 


address 
GILBERT CONGDON 


Agency Superintendent 
84 William St., 


Court Bonds 
Contract Bonds 
Public Official and 
Fidelity Bonds 


Accident 
Plate Glass 
Burglary 
Steam Boiler 
and all lines of 
Liability 
Insurance 


j 
| 
| 
| 
| 
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New York 














PAYNE & RAMSEY 


Inc. 


NEW. YORK CITY OFFICE 
1 LIBERTY STREET 


General Agents 


United States Casualty Company 


eagles 


af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem 
290-292 Broadway, New York 














The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital ° $500,000 
Total Assets, ‘Aprit 1, 1909 $1,427,564 
Surplus (Policyholiders) $714,598 
i 
S ure P oxicies 
ATISFACTORY 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 














CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 


GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 


of Boston, [lass. 
The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’! seanager 
Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 





Established 1869. 


ENGLAND 
F. J. Walters 


Kesident Manager 
45-49 Cedar St. 
New York 
Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,——_—_—__—_ 
—-~-New England 








Capital and Surplus. me 


Plate Glass, Steam Boiler, Fly Wheel, 
Liability 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


Losses paid to January 1, 1909 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Employers. Public, Teams, Workmen's 
Collective, Elevator and General Ljability ; Personal Accident, Health, Physieians’ 


rome OFFICERS...... 
GEORGE F. SEWARD, President 


$ 8,649,885.66 
3, 011,834.00 
29,195,835.85 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 








UNITED SURETY COMPANY I 


BALTIMORE.MD. 


THE EASTERN 


JOHN B. MURPHY, 


RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 


UNDERWRITER. 
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“WANTED. MEN 


with selling power; bulldog tenacity; optimistic views; who 
believe they are going to the top; who are not afraid of their 
shadows ; who are not afraid to begin with the rate book; who 
believe everything possible to everybody. 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
ROOKERY BLDG., CHICAGO, ILL. 
W. O. JOHNSON, President J. B. SELLS, Ass’t to President 


ADMITTED FOR BUSINESS IN 20 STATES 

















MAXIMUM PROTECTION-MINIMUM COST 
PHILADELPHIA, PA. 
WILLIAM W. RULEY, President 
THE SPECIAL FEATURES OF THIS COMPANY WILL INTEREST AGENTS. ADDRESS, 
L. R. BONTA, Manager of Agencies, Pennsylvania Bidg., Philadelphia 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


Home Office : INCORPORATED Executive Offices: 
839 MARKET ST, 1899 416-18-20 WALNUT ST. 
i Philadelphia, Pa. 
$2,760,300 
; paid for Ordinary Insurance-written in 1908, All modern forms 
™\ of Ordinary and Industrial policiés issued 
IN FULL IMMEDIATE BENEFIT 
All Ordinary policies are registered and signed by the Insurance 
Commissioner. Agents wanting to sell an ideal stock proposition 
can obtain excellent contracts. 
Address Executive Offices: 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary 





G. M. NETTLESHIP, Agency Secy. M. LALLY, Supt. Industria! Department 

















Peters Building 





A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


EMPIRE LIFE INSURANCE GOMPANY 


HOME OFFICE 


ATLANTA, CA. 


Reserve Company, 





THE SATISFACTION OF 


ah ned 


getting names on the dotted | 


One ti that will give you a “square d 
t to the point where you want to 
t appreciate mariaeets 
ou small to be out of the race, write to 
the SECURITY MUTUAL LIFE. If you are now 
a pet Sal way. rte with a Speed to connecting with on« which will help you 
- 


N,  Sup’t of Agencies, Bixcuamron, N. Y¥. 























EUREK 


Home Office, Richmond, Va. 


LIFE 
COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, 


Sound, Reliable and Progressive 


Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 


respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 


INSURANCE| 


Cor- 


The Southern States Life Insurance Company 


OF ALABAMA 
WILMER L. MOORE, President 
T. D. MEADOR, FRANK ORME, 


Vice-President Sec. and Treas 
A CLEAN RECORD 


“The administration of the Company has 
been beyond reproach.”—From the report 
of Actuary 8. H. Wolfe, examiner for the 
Alabama Insurance Department. 


We base our claim for support on 
SOUNDNESS not SENTIMENT 
Reliable Agents who want Liberal Contracts 
can apply to 

ROBERT F. MOORE, Agency Secretary 
N. F. JACKSON, Field Superintendent 
Candler Building, Atlanta, Ga. 














American National 
Life Insurance Co. 


of 


Lynchburg, Va. 





‘¢ The most progressive, 
conservative Southern 
Company.” 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 

















BAY STATE MUTUAL 
LIFE INSURANCE CO. 


1033-41 Drexel Building 
PHILADELPEIA. PA. 


LIFE, HEALTH AND 


ACCIDENT INSURANCE 
WANTED: 


State and District Managers on a renewal 
ecuntract that will | uild you up a large 
and profitable income. Address 


Agency Department 
1033-41 Drexel Building 
Philadelphia, Pa. 








THE GREAT AMERICAN’S 
LIFE BOND 


AGENT’S CONTRACT 
With Monthly Salary 


HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 

















Something entirely NFW in the 
ageucy line, securing the 
agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 





To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends. Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROI', MICH. 


























